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TO SOLVE SERIOUS PROBLEM 


COMMITTEES TO CONFER. 
Managers of Union, Non-Union and 
Domestic Companies, Will Dis- 
cuss Washington Situation. 


Shortly after the first of the 
a conference is scheduled to take 
place between members of the East- 
ern Union having the Washington, 
D.C., situation in charge, and a com- 
mittee named for a similar purpose by 
the non-union offices represented in 
the Capital City. When the ideas of 
each body have been learned by the 
other, the committeemen will ascer- 
tain the views of the Washington 
company executives. An earnest effort 
will be put ferth to discover a com- 
mon meeting ground, and the predic- 
tion is freely made that this will be 
found in the complete severence of 
the District of Columbia from the 
jurisdiction of the Underwriters’ As- 
sociation cf the Middle Department, 
and the formation of a company or- 
ganization 
jaltimore, 
where. 

When 


month 


Philadelphia and _ else 
the Eastern 
tee visited Washington early in the 
present month, President E. C. 
cf the Fire Association, one of its 
members, made a very happy address 
to the assembled home company of- 
ficers and local agents, in which he 
frankly stated his utter ignorance of 
conditions in their city, and smiling 
added that he assumed that was the 
reason for his being selected as ons 
of five, to adjust the complained of 
difficulties. Previous committees had 
all professed a thorough acquaintance 
with Washington affairs, but had sig 
nally failed to offer a practical solu- 
tion of the long standing problem. 
Remedies Suggested. 

Writing to the “Journal of Com- 
merce and Commercial Bulletin” un- 
der recent date, an unnamed but thor- 
oughly well informed correspondent 
had this to say about affairs in the 
District of Columbia: 

It is well known that Washington 
presents certain features from an un- 
derwriting standpoint not found else- 
where, all of which tend to render the 
situation difficult, somewhat complex 
and undoubtedly requiring specific 
treatment. The city being under Fed- 
eral Government brings about better 
municipal conditions; has good build- 
ing laws, well enforced in new con- 
struction; wide and well paved 
streets; absence of conflagration haz- 
ard; an excellent fire loss record, with 
no restrictive laws applying to fire 
insurance operations, and is the cap- 
ital of the nation. This combination 
of good, partaking of standard city 
requirements as it were, al] tends to 
create the most intense competition 
amongst companies and all such of any 
prominence whatever ar enterd to do 
business—or are seeking a connection. 

Taking agency conditions we find 
more “multiple’ and “side line” 
agents in Washington than perhaps 
anywhere else in the United States— 
they flourish there in great abund- 
ance. With few—perhaps none—is 
fire insurance their principal 
ness: it is usually coupled with rea! 
estate and loans, which 
stitutes their chief interest. 

Washington, aside from Federal in 
terests, is a city built on mortgages 
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MORTGAGES AS ASSETS 


NOT AFFECTED BY FLURRY. 


Heavy Depreciation in Securities Em- 
phasizes Value of Loan Invest- 
ments, 


Just at a time when bond 
are at a low ebb it may be well to 
reflect somewhat upon the tendency 
of past years to shun mortgage loans 
fe insurance company, 
On January first of this year the 
bonds owned by insurance com- 
panies aggregated $1,299,394,605. Even 
ation of 10 per 
would show a loss in quoted 
values of $129,939.460 There were 
l itstanding stocks aggregating 

28.118. The depreciation on this 
will b approximately $35,.000.- 
000, or a combined loss of over $160,- 
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invested in 
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r iten ing slightly in 
2.000.000). The gross inter- 
est earned on the entire invested as 
sets of the during the year 
1906 was 4.85 per cent This shows 
an excellent average return and at 
the same time there js not the fluc- 
tuation in values which natura'ly fol 
‘ t} investments The Mutual 
Renefit Life is well 
fortified because it has not been ac- 
eustomed to take credit for extreme 
high values in its statement. In his 
last annual report to policvholders 
President Frelinghnvsen sald: 
“The market values of our securi 
values have de- 
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Selected With Care. 

No company, however, occunies a 
more uniaue. or envious position in 
than the Union Central 
Life. This company has always made 

necialtv of what is known as West- 

Farm Loans. Its last annual re- 
showed that fully 82 per cent of 
assets were so invested The com- 
been encouraged in continu- 
form of investment on ac 
count of the high character of the 
securities obtained Tt is a fact that 
the eemnany has had to carry but 
btained under 
After deducting the val- 
ue of the home office property in Cin- 
cinnati, the total rea] estate holdings 
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amount to only $119,618. The char- 
acter of the loans on mortgages is 
best shown by the fact that in the 
statement as of December 3ist, last, 
the amount of overdue interest un- 
paid was only $84,000 upon more than 
$45,000,000 of an investment. 

The company is exceedingly conser- 
vative in the manner in which loans 
are made. The property must first 
be examined and reported upon by a 
perscnal representative of the com- 
pany, the amount of the loan never 
exceeding 50 per cent of the sworn 
value of the property, exclusive of 
buildings. It was brought out in the 
examination of the company by the 
Legislative Committee of Wisconsin 
that from the beginning of its hist- 
ory the Union Central has negotiated 
some fifty-five thousand loans for an 
amount aggregating $80,000,000 and 
that the total loss since organization 
has been less than $60,000. It does 
not seem as though there could be a 
much better asset for life insurance 
companies than these. They are not 
affected by the ups and downs of the 
stock market, are undoubtedly safe 
and yield a high rate of interest. 

Insurance and Speculation. 

The company has recently issued 
a circular upon this subject in which 
comment is made as to the compari- 
son of investments of this character 
and those which are regulated largely 
by Wall street and the stock market. 
We quote from this pamphlet as fol- 
lows: 

“Let us consider, side by side, the 
speculative and financial enterprises 
of New York with the business of in- 
surance. The two are opposites; risk, 
uncertainty, speculation, daring, ag- 
gressiveness, characterize the form- 
er: surety, certainty, conservatism, 
poise, unswerving steadiness, char- 
acterize the latter. On one side of 
the balance are business and stock 
speculation and high finance, with all 
their perils and failures; on the other 
side, preserving the equilibrium, is 
insurance, representing safety and in- 
demnity in time of loss. The two are 
at extremes, and must ever be so. 
When, in the management of the bus- 
iness, conservatism and surety are re- 
placed by risk and speculation, insur- 
ance will have departed from its true 
position in our political economy. 

“Is it not plain, therefore, that in- 
surance must be conducted along the 
most conservative business lines? 
There never should be cause to ques- 
tion the strength and solidity of life 
insurance companies. They should 
have no connection whatever, direct- 
ly or indirectly, with the world of 
finance or the stock market. They 
should not be under the direction of 
men who are themselves engaged in 
financial ventures or who are in the 
habit cf dealing in sto¢ks or of co- 
operating in schemes to make large 
profits by manipulation of securities. 
Insurance, to be sound, must be based 
upon fixed principles and must be 
conducted with the greatest conser- 
vatism, assuring the policyholders ab 
solute safety and reliability.” 





An Excellent Record. 

The persenal writings of Loren 
B. Williamson, of Louisville, Ken- 
tucky, manager for the Aetna Life, 
from February 1, 1907, to November 
15, aggregate $792,000, or an average 
of over $85,000 per month. Mr. Wil- 
liamson not only heads the list of 
persona] producers—paid for basis—- 
of the Aetna Life, but it is doubtful 
if there is another fielhl man who 
has excelled or equalled his record 
for nine months. He will endeavor 
to write a million dollars during the 
eleven months, while his agency ex- 
pects to pay for a million and a half 
during the year. 

In considering the record of Mr. 
Williamson’s agency it should be 
berne in mind that it has been achiev- 
ed under an “Armstrong Law Con- 

tract 





NO NEED FOR TAKING ACTION. 
Actuary Wolfe Finds Much to Com- 
mend in Affairs of Fidelity 
Mutual Life. 

In summarizing the result of his 
thorough examination into the affairs 
of the Fidelity Mutual Life, made on 
behalf of the Kentucky department 
and concluded July 1, though the re- 
port has but newly been made pub- 
lic, Actuary S. H. Wolfe says noth- 
ing was disclosed “which would seem 
to require any action, especially in 
view of the fact that the points at 

issue are being litigated.” 

At the request of Commissioner Pre- 
witt the investigators gave very care- 
ful attention to the company’s treat- 
ment of its old policyholders, the 
forms of contract issued, the amount 
of assessments levied thereupon, liens 
and methods of loss settlement being 
critically gone into, 

For a number of years the company. 
which began to issue policies on a 
legal reserve basis in 1889, transact- 
ed an assessment business under three 
general groupings, namely: “Indem- 
nity Reserve Group;” “Equation 
Group.” and “Optional Limited Pay- 
ment Group.” From the first the com- 
pany recognized the necessity of in- 
creasing assessments with the ad- 
vancing age of its members, and, to 
quote Mr. Wolfe, “its continued exist- 
ence is largely due to this fact.” He 
observes that if the association had 
assessed the ful] amount called for in 
the table of each policy, there would 
have been no necessity for making 
additional calls when probable ex- 
nectation of life had been reached. 
It now claims the right to collect 
the difference between what it was 
intended to assess and what was act- 
ually levied. Enforcement of this 
right has resulted in considerable 
friction and some litigation, one case 
being decided in favor of the com- 
pany. Another case is still in an 
eanitvy court. At the close of 1906, 
which time was considered in the ex- 
amination, there was $127,261 in the 
contingency fund to the credit of 
members in the first group. 

Contracts of the second group pro- 
vided for level premiums during life 
expectation, at which time the amount 
standing to the credit of the policy- 
holder in the contingency fund could 
be withdrawn in cash. The actual 
results paid fell far short of the esti- 
mates given in the contracts, and the 
riehts of the assured will be learned 
when judgment is had in the case of 
R. M. Whitney. now in suit against 
the comnany. To the credit of this 
group there was standing Dec. 31, 
1906, $772,501. 

Policies in group three ¢all for 
rates anpnroximately the same as non 
narticipating legal reserve rates. and 
the comnpanv is reserving upon them 
as though they were legal reserve 
preliminary term contracts. The sum 
of $3.687,999 was held in reserve for 
members of this groun. This form of 
contract has been discontinued. 

On Legal Reserve Basis. 

With the amendment to its charter 
in 1889 the company began issuing 
its policies upon a legal reserve basis, 
valuing them as preliminary term con- 
tracts. For this practice Actuary 
Wolfe can “find no justification in the 
contract.” He states, however, that 
the procedure was submitted to the 
Pennsylvania department by the Fi- 
delitv Mutual’s management, when it 
was first adopted. and was apparently 
officially anproved. 

Verification of the financial state- 
ment of Dee. 31, 1907. produced these 
aggregate figures: Total ledger as- 
sets. $12,410 637.55: non-ledger, $654.- 
054.53: gross assets $13,064,692.08: 
non-admitted, $658.348.68: total ad- 
mitted assets, $12,406,343.40; surplus, 
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$1,034,236.67. This differs from the 


surplus reported by the company by 
$173,171.19. 

The examiners made an addition of 
$1,200 to the value of the real estate 
holdings. The mortgage loans were 
likewise approved, while the bonds 
held were considered as of high 
grade, the “care exercised in their se- 
lection being worthy of comment and 
approval.” The item of policy loans 
is made up largely of loans placed 
upon policies when the assured charg- 
ed from assessment to legal reserve 
contracts, the reserve being paid in 
the form of notes which are liens up- 
on the policies. 

Not a Proper Investment. 

Criticism is made by Mr. Wolfe of 
the fact that the Fidelity Mutual 
holds 1,206 shares, out of a total 3,000 
shares of the stock of a local casualty 
company. Last year this stock was 
assessed $25 per share, making the 
company’s contribution to the sur- 
plus $30,000. In view of this fact the 
investigators cut the value of the cas- 
ualty company’s shares from $150 
each, at which the Fidelitv was car- 
rying them, to $100. Mr. Wolfe holds 
it “inadvisable for a mutual life in- 
surance company to invest its funds 
in this direction. 

The bank account was found to b2 
ecrrect. In treating of cash its of- 
fice, the practice. since discarded, of 
keeping a susnvense account for car- 
rying “I, O. U.’s and the like, was 
condemned. While the examiner con- 
siders the outstanding balance large, 
he believes the methods employed to 
enforce collection will materially re- 
duce them. Credit was accorded for 
the method employed in dealing with 
deferred and uncollected premiums, 
while there “was nothing to indicate 
that the company was unduly litigi- 
ous in its treatment cf policyholders.” 

Concluding, Mr. Wolfe says: 

“An investigation of the methods 
used by the company in apportioning 
its surplus indicated that the inter 
ests of all concerned were properly 
conserved. It should be borne in mind 
that the company is feeling the in- 
evitable effects of having attempted 
to fyrnish in its earlv years assess- 
ment insurance upon which the policy- 
holder paid a low premium, and upon 
which no adequate reserve was ac- 
cumulated to take care of the high 
mortalitv which the survivors must 
feel. This is the serious problem 
which this office has to face and 
while the solution may seem hard to 
some old policvholders, there was 
nothing indicated as a result of our 
consideration of the facts which would 
seem to require any action, especially 
in view of the fact that the points at 
issue are being litigated.” 

Due credit is given for the prompt 
and eeurteous assistance given the 
examining force by the officers anid 
employes of the company.” 





Why He Insured. 


My own first policy is the lowest in 
number of any in the comvany. 1! 
have never asked a man to do for 
himself what I did not believe in for 
myself. I love my wife and my chil- 
dren and my friends. I have a legiti- 
mate pride in my desire for an estate. 
I took my insurance, because I knew 
if death came to me my family would 
have some provision made to pay off 
my debts and provide the necessary 
funds to feed that family and educate 
the children. I took my wife from a 
good home. She was surrounded by 
the results of thrift, enterprise and 
good business management on the 
part of a fond and loving mother and 
father. It was incumbent upon me to 
do the very best for her comfort that 
I could. Therefore. I took all the 
insurance I thought I could carry, an4d 
then some; and had to borrowmonev 
occasionally to pay premiums.—Siid- 
ney A, Foster. 


November 21, 1907. 


A SUCCESSFUL FIELD MAN. 
W. E. Ten Broeck of Chicago a Large 
Personal Writer and a Capable 
Director of Agents. 





Judged by the standard of results 
W. E. Ten Broeck, of Chicago, whose 
appointment as general agent for the 
National Life of U. S. A. for Indiana 
and Northern Illinois, was recorded 
by us a few weeks ago, is a field 
worker that has not only scored a de- 
cided success in his chosen calling, 
but has attained it through the adop- 
tion of high-grade methods. He has 
ever believed that the business has 
so many legitimate talking points, 
that even were one desposed to use 
claptrap methods in soliciting (which 
he certainly is not) there would be 
absolutely no use for it. 

Mr. Ten Broeck spent eight years 
in Milwaukee—six years with the 
Equitable Life, one and a half as as- 
sistant manager and four and one. 
half as manager, and two years with 
the Penn Mutual Life as a personal 
writer and assisting agents. With the 
latter company he wrcte a fine busi- 
ness, closing the first $100,000 case 
ever written by the company. 

During his first year with the 
Equitable Life he wrote $463.000 per- 
sonra] business. and during his first 
year as manager his personal busi- 
ness amounted to $328,000 in addition 
to -organizing the agency staff an‘ 
assisting agents. At the time he took 
charge of the agency it was produc- 
ing about $2,000,000 and during the 
time he was in charge the amount 
was increased nesrly $5,000 000. This 
was accomplished withevt+t areentine 
brokerage, or high commissions. Busi- 
ness wes produced from every coun- 
ty in Wisconsin and the average 
premium was over £49 per thousand. 

Mr. Ten Broeck believes that the 
basis of success is hard. svstematic 
and persistent work. combined with 
a knowledge of bew te edueate, as- 
sist and use men toe advantage. He 
has developed many good producers 
from men who were not previously 
successful in their work, because of 
his excellent know'edge of the busi: 
ness in all its parts. 





First Year Values. 





The Pittsburgh Life & Trust Com- 
pany has in course of preparation a 
new line of policies with loan, paid- 
up and extended insurance values at 
the end of the first vear for the dif- 
ference between the ordinary life and 
limited payment life and endowment 
premiums. In speaking of the con- 
templated change, Mr. Baldwin savs 
that the whole life premium is the 
basis cf all premiums, and that the 
excess of a twenty-payment life pre- 
mium, for instance, over the whole 
life. is a provision for the anticipa- 
tion of future payments, and conse- 
quently is in the nature of an ad- 
vance premium by the assured; that 
it should not be used for expense pur- 
poses and rightly belongs to the pol!- 
icyholder. 

Mr. Baldwin is of the opinion that 
the time is not far distant when re- 
serve valuations will be made under 
the modified method as of the ordi- 
nary life premium and that it will be 
necessary to credit the policy with 
any additional payments under the 
investment feature of the contract. 

The business of the Pittsburgh Life 
& Trust is far in excess of the similar 
period of last year. Thus far the gain 
in insurance written is over 25 per 
cent. 


“IT prefer ‘The Eastern Underwriter’ 
to any other insurance journal that I 
am acquainted with.” W. C. Kitchin, 
general agent, Connecticut General 
Life Ins. Co., Schenectady, N. Y. 
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COMING AGENCY MANAGER. 


Vice President Coffin of State Life 
Showing Adaptability for This 
Work. 


Comparatively few in the general 
field of life insurance are aware that 
the agency fcrce of the State Life 
of Indiana is under the supervision 


cf a new factor in this work, but a 
man who is destined to occupy a 
prominent place among field lead- 
ers. On August Ist the board of di- 
rectors cf that company realizing 


that changed conditions, and the gen- 
eral indifference shown by solicitors 
called for the leadership of a strong, 
energetic and sympathetic Agency 
Manager, elected Charles F. Coffin, 
second vice-president and, since or- 
ganization, general counsel of the 
company, to this position. 

Though not generally known, Mr. 
Coffin has had much to do with the 
success of the State Life, being as it 
were, a power behind thethrone. He 
is a graduate of DePauw University 
and was awarded honors in Philos- 
ophy and Oratory. Fer over twenty 
vears he practiced law with more 
than crdinary success, and as above 
stated has been general counsel of 
the State Life since organization. In 
this position he has not only been 
called upen to prepare important doc 
uments fcr the company, and extend 
ccunsel in connecticn with changes 
made, but also has been brought in 
contact with the agency force from 
time to time in providing literature, 
ete., fer its use. 

Mr. Coffin is a writer and speaker 
of considerable power, pessessing ex- 
cellent command of the English lan- 
guage. He is an extensive reader of 
histery and literature, having one of 
the most complete libraries in the 
State of Indiana. There are few men 
in the State called upon to make 
more public addresses than he. Of a 
vigorous, energetic and commandinz 
perscnality, Mr. Coffin is known as a 
man who gets things done. He has 
rare ability to pass rapidly from one 
important subject to another. 

On August 1st the board of direc- 
tors of the State Life unanimously 
elected him to the vosition of Agency 
Manager, which office he assumed in 
alditicn to that of second vice-pres:- 
dent. In than 90 days he had 
the situation well in hand, injecting 
rew courage and enthusiasm into the 
nien in the field, and doubling the 
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SECTION NINETY-SEVEN, 





General Agent Expresses His Idea 
as to Wherein It Should be 
Modified. 


Discussing with a representative of 
the Eastern Underwriter, famous Sec- 
tion 97 of the New York Insurance 
Law, a prominent Baltimore general 
agent expressed himself upon the sub- 
ject thus: 

“It seems to me that the most im- 
portant thing from the agency’s 
standpoint is, to bring about in some 
way a modification of the section, for 
either a larger collection fee at the 
expiration of the nine years, or a con- 
tinuous renewal. 

“The argument which seemed tv 
actuate the framers of the law was, 
that the average life of a policy is 
something under ten years, and they 
appeared to think that nine renewals 
would carry the interest of the agent 
beyond the period of normal termina 
ticn. But, if that is the case, such 
an argument ought to have exactly a 
contrary effect, because everything 
should be done to stimulate the agent 
to inerease the average life of the 
policy, rather than to take away his 
interest in the business at or about 
the average period of duration. 


THE EASTERN UNDERWRITER. 





CHARLES F. COFFIN 
Vice President and Agency Manager State Life Insurance Company. 





production of the company’s business. 
While a generous sympathizer with 
the agent, Mr. Coffin is an uncom 
promising foe of the “high pressure” 
and rebated method of securing busi- 
ness. He is engaged in a reorganiza- 
tion of th Agency Department of the 
company and will begin the year 1908 
with an entirely new form of agency 


“The best business life insurance 
companies can have is the ordinary 
and twenty payment policies, and it 
is to the advantage of a company 
to have this business kept in force 
as long as possible. It, therefore, 
seems to me to be very foolish for 
people who think they are working 
for the welfare of the companies to 
destroy the agent’s interest in main- 
taining the business in force. From 
the agent’s standpoint this is a pret- 
ty serious matter, because if the aver- 
age life of a policy is under ten years, 
the average is reached by some poli- 
cies terminating before that time, and 
other policies running beyond the 
period so that the agent’s only chance 
of making up on these early termin- 
ations is to receive compensation on 
policies which run beyond the aver- 


age time. Everything, therefore, 
works to a disadvantage when the 
agent is prohibited from receiving 


the benefit of the very business which 
means the greatest strength and pros 
verity to the company and the policy- 
holder. 

“This limitation of renewals de 
stroys the very thing which the aver- 
age agent is working for, as it sets 
a limit on his earning capacity. No 
agent of ability can make enough 
money on first commissions to satis- 


contracts. His plans are for a more 
vigorous. but conservative campaign 
and if his ideas are adopted 
new policy forms will be placed in 
the hands of State Life agents a 
least by January Ist. 


several 


In speaking of Mr. Coffin and his 
ability, Rough Notes of Indianapolis, 


his home city, says: 


fy him, or to warrant his devoting 
his entire efforts to the life insurance 
business. He may make $2,000 or 
$3,000 a year on first 
but a man who can do this is a man 


comtus'ssions, 


of unusual ability This same man 
may build up a renewal income of 
$5,000 in the course of ten years 


$2,000 or $3,000 he 
you 


this to the 
first commissions, and 
will find that the man of the high- 
est ability reaches a point where 
he can make $7,000 or $8,000 a year 
but no more, because at the expira- 
tion of the nine years his renewals 
run off as fast as he can put business 


Add 
makes on 


on to take its place, and a 2 per 
cent collection fee does not offset 
this loss 

“The framers of Section 97 have 


set an absolute limit on a man’s abil 
ity to increase his income after he 
has spent ten years in the busines 
and let me remind you, that a man 
who has spent ten years in the lifé 
insurance business is one who has 
proved his ability and shown adapt 
ability to the work Therefore, the 
greatest hardships fall on the best 
man 

“President Roosevelt has 
that no impediment should be place.t 
in the way of a man’s making money, 
provided he can make it honestly, 


stated 


“Of much more 
ty as a 


than ordinary abili 
practitioner of law, his per 
sonality has been deeply impress¢ 
upon the company and his counse!] ir 
the department for which he was ré 
sponsible has proven 


i 


wise and of tl 





utmost value to the company He 
a hard worker in the sense of being 
faithfully attendant upon h dutie 
He is to be found at his desk throug] 
cut every business day It is his cus 
tom to master details in connection 
with the | blems that con bef 
him He disp of in rtant que 
tions perscna i i ner ‘ 
ters which go through h 
ur illowed to pass his ] 
he has a thcrough un 
them hims J 
covered l hi 
pany tha \i if 
abilit n ) nz i 
ind litera fo ! 
ha nl } n 
ell t i's I 1 
2 ead I i 
threugh « vies i 
| t m l 
knews i t i } 
of har i 
( t I i ~ T 
requiy 
ft T i 
[ ( n 
tm «oth ' ‘ ' 
the \ I i ! ! 
' nM 
4 ; 
" r nt 
confi | t « 
\Vy t il } 
He 
n i] i { al ! ff 
Vhich w rove ecn i 
h san ) eff 
¢ if = t ! i i ’ ! 
ror kin ( Wha 
e¢ ] t ] 1 n 
fores The Sta ! 
ecnditicn financta ! n ‘ 
~ nN ~ ] 4 
public I ) ! neur 
strong ! n I 
from 7 p ‘ 
I il T th c l 
( the ublic Tt cor i 
ure ) ‘ I i 
ire it i T 
» Te l vii I x A I 
‘ I S { ’ ‘ 
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: , . 
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field 
and vé \ 1 iv Oo l 
Section 97 whic f I effec } 
floate nic I conce th 
man f no tT whic 
loes not al o the in who Is ex 
perimenting in the business to s¢ 
whether he likes it or not, so much 
as it effects the man who ha no 
strated his abil 1 the man wi 
has stayed in ti business long 
enough to make himself valuable, A 
I have sa before th better the 
man, the worse he is hit under the 
restrictions of Section 97 
If these facts could be brought to 
the attention Governor Hughes 
I am sure he would recognize the im 
portance of having this section 
amended either in an increase n th 
length of the renewal, or an advance 
in the collection § fes ifter h ré 
newal has expired 
‘Take ur own ca eu s 
vou knew that you could build up th 
Eastern Underw tel irs 
and realized that under the restric 
tion of the law at the end of tha 
tim ou had aches 1 n 
ibi to build up th busi in 
further m take he ¢ 
lawve!l Imagine that he knew that 
after he had been in practice for ten 
vears there was a limit by law of his 
ability to increase his income, do you 











suppose for a moment that men of 
brains and ambition would take up 
newspaper work or law? The most 
valuable man in any line of business 
is the man of experience who has 
demonstrated his ability in his par- 
ticular line, and there should be no 
limitation by law to the earning ca- 
pacity of such a man.” 





BOARD TO BE RE-ORGANIZED. 
Meeting of Provident Savings Direct- 
ors Held for This Pur- 
ose Today. 








Matters are shaping themselves in 
a satisfactory manner at the office of 
the Provident Savings Life. A special 
meeting of the directors has been call- 
ed for today at which a reorganiza- 
tion of the board will take place. 
Timothy L. Woodruff, former presi- 
dent, is taking a deep interest in the 
affairs of the Society and it may be 
stated 
ests will be conserved. 

The examination by the Colorado 
and New York Insurance Depart- 
ments is not yet completed, but prob- 
ably will be within another week. 








FIVE STRIKING TRUTHS. 





First—Where is the man who would 
not insure his life at once if he knew 
that he was going to die within even 


as long a period as the next ten 
years? 
* * ok 
Second—Do you suppose a man 


ever died without insurance who did 
not wish that he had insurance? 
* * * 

Third—Did you ever meet a man 
who, through some illness or accident. 
was in a position where he could no 
longer get straight life insurance, who 
did not bitterly regret that he had 
not taken it when he could have se- 
cured it? 

* + * 

Fourth—Did you ever hear of a 
man dying, with his life well insured, 
who, realizing that he was about to 
die, regretted that it was well in- 
sured? 

” 7 ” 
ever meet a man 
who had carried Endowment insur- 
ance on his life for ten, fifteen or 
twenty years, and who, on maturing 
the policy wished that it had been 
for only half the amount? 

No, never!—Geo. W. Perkins. 


Fifth—Did you 





Wait and See. 

Deputy Insurance Commissioner W 
W. Waite of Wisconsin says that few 
companies will withdraw from the 
Badger State as a result of the new 
laws which go into effect on Janu- 
ary ist next. In this it is feared that 
he is mistaken or taking an entirely 
too optimistic view of the matter. 
Company officials have no_ special 
love for the laws, even if their con- 
struction of them is accepted but the 
great trouble lies in the fact that it 
is absolutely impossible to solve their 
meaning and comply with some that 
may be deciphered. 





When, on January 1st, Henry R 
Prewitt retires as insurance commis- 
sioner of Kentucky, he will be suc- 
ceeded by Prof. Charles W. Bell, of 
Harrodsburg, for the past twenty 
years principal of the graded school 
at that place. 


that the policyholders’ inter- 








By Arthur E. Childs, President Columbian National Life Insurance Co., of 
Boston. : 





Everywhere in insurance circles, at 
the present time, is being discussed 
the difficult problem as to what the 
insurance companies are going to do 


over the first of the year with regard 
to their reserves. 

The present level of quotations for 
bonds and stocks is so low that at the 
moment many insurance companies, 
both life and fire, are technically in- 
solvent. The valuation of the reserves 
must be faced; it cannot be evaded 
and inasmuch as the laws existing 
in many States define the actual bas- 
is on which these reserves must be 
calculated, there seems to be no way 
of avoiding this technical insolvency. 

Before going further into this sub- 
ject, I must make it clear that the 
company which I represent is not im- 
mediately concerned in this discus- 
sion, owing to the fact that its sur- 
plus is such a large percentage of its 
reserves that there is not the remot- 
est danger of its having to meet the 
condition suggested above. 

In the case of fire insurance com- 
panies particularly, it would seem 
that the drop in value of securities 
would be another San Francisco dis- 
aster when put into cold print. 

As an example of the havoc which 
has been wrought in values, let us 
consider for a moment the case of a 
life company, whose name shall not 
be mentioned, and in giving figures 
the exact amounts will not be quot- 
ed, but the proportions will be ap- 
proximately correct. 

The company in question has se- 
curities of the finest ond best on the 
list, amounting to approximately $70,- 
000,000 and a general surplus of say 
$10 000,000. Now in valuing thirty 
of the very best gilt-edge bonds listed 
on the New York exchange, we find 


that the average decline in value 
from the high point of last year is 
fifteen per cent. approximately; in 


some cases as much as 30 per cent. 
Applying the average percentage to 
the above company we find that the 
decrease in value of its $70,000,000 
amounts to $10,500,000, or in other 
words, its genera] surplus is wiped 
out and the company at the present 
moment is therefore technically insol- 
vent. How is this company, in the 
face of this condition, able to promise 


its policyholders big dividends dur- 
ing the coming year, dividends 


amounting to millions of dollars, when 
it has to face the practical problem 
of meeting technical insolvency? 

Many examples could be given of 
the effect of the enormous reduction 
in values and the disastrous results 
which must follow if the State gov- 
ernments enforce to the strict letter 
of the law, the existing statutes. 

If we could believe, or be sure, that 
the level of values would be very 
much higher on the first day of Jan- 
uary. 1908, the problem would not be 
so difficult to solve: but the chances 
are that the present level of values 
will remain for many months, owing 
to the recent severe and extended 
liquidation and in view of similar oc- 
currences in past decades, the recov- 
ery in values will be slow and extend- 
ed over two, three, or even four years. 

Years ago the reserves of life in- 
surance companies were based on the 


fact that the securities then owned 
could earn say 4 1-2 per cent. for the 
companies; later the legislatures in 
various States by statute fixed 4 per 
cent. as the required earning power 
and later still 31-2 per cent. Now 
the market price and consequent net 
return of securities can be regulated 
by legislative act about as easily as 
the flight of a bird through the air, 
or the amount of rainfall per annum 
over any State. Nevertheless, the 
legislatures, in their wisdom have 
seen fit to decree that the market 
values of securities held as reserves 
shall govern in making up statements 
of assets and liabilities. 


Should Recognize Terminal Value. 


In many States the values of se- 
curities are by statute fixed at the 
market values but I believe that in 
future years the statutes will take 
cognizance of the terminal value of 
securities (bonds, not stocks, of 
course) in the same way that they 
allow today the valuation of a mort- 
gage on real estate at its face value, 
assuming that the mortgage will be 
paid in full upon maturity. 

As a definite example of this, take 
a mortgage for $10,000 placed three 
years ago at 31-2 per cent. on a cer- 
tain parcel of real estate in the city 
of Boston, and which, if owned by au 
insurance company would be held at 
$10,000, its face value under the stat- 
ute; but if the insurance company 
today endeavored to cash in that 
mortgage by sale to an outside pur- 
chaser, it would not be able to ob- 
tain more than say $8,750, which 
would net the purchaser 4 per cent., 
a depreciation of $1,250 on that one 


mortgage. 
This of course is an extreme case 
and represents a forced sale of the 


mortgage to an outside purchaser for 
immediate cash, and does not, of 
course, take into account the ability 
of the borrower to borrow elsewhere 
at a higher rate and pay off the face 
value of the mortgage. But if the 
mortgage were a listed security, it 
would not sell at par,_which is the 
main point that I desire to bring out. 
Why, then, should the legislatures 
discriminate between first mortgages 
on real estate and bonds of railroads, 
which are in effect first mortgages on 
the real property of railroads; and 
yet, such is the simple fact, strange 
as it may seem. 


Companies Not Banks of Deposit. 


Now I contend that the legislatures, 
taking into consideration the fact 
that insurance companies are not 
banks of deposit and do not have to 
meet their obligations on demand, 
but by the terms of their contracts 
are extended over many years, 
should, in justice to insurance com- 
panies. allow the values of securities 
at their terminal values, or redemp- 
tion values on dates of maturity. 

At the present time many first 
mortgage bonds of railroads are sell- 
ing below par and yet even the pur- 
chaser who buys them at say 80 per 
cent. of their face value, does not for 
a moment believe that the railroad 
which issues such first mortgage 
bonds will not pay the principal sum 
upon maturity. Did he so believe, he 








The favorable publicity the POLICYHOLDERS’ COMPANY has received makes it no stranger to the insur- 


ance agent and public. 


Your Opportunity, Mr. Agent, to share 
tures incorporated in policy contract. 
HOME OFFICE: 


in the success which is assured. 


Organization of General Agencies now going on throughout the State of Pennsylvania. 
Stock privilege and up-to-date fea- 


721 WALNUT STREET, PHILADELPHIA, PA. 








November 21, 1907. 
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UNEXCELLED IN 
Favorable Mortality 


—and— 


Economy of Managemen‘ 


The Provident Life 
and Trust Company 


OF PHILADELPHIA. 





Rates of Premium Extremely Low 
and still further reduceg by 
Annual Dividends. 





1860 > 47th Year 1907 
Home Life Insurance Company 
of New York, 


GEORGE E. IDE, President. © 
SE eee $19,009,550.82 
Liabilities (including Divi- 

dend-Endowment Fund) 17,925,901.84 
Dividend-Endowment Fund 

(Deferred Dividends) ..1,621,413.00 
eee 1,083,648.98 
Insurance in Force ...... 86,113,559.00 





“Mr. Hughes failed to bring out a 
single questionable transaction.”—New 
York Sun, 12-12-05. 

-] —_ 

THE YEAR 1906 SHOWS LARG- 
EST GAIN OF INSURANCE IN 
FORCE IN COMPANY’S HISTORY. 








CAUTION. 


D2 you know that excessive CAUTION 
—carried to the extent of timidity—is 
responsible for more failures than pre- 
cipitancy ? An EFFORT, venturesome 
though it may be, is better than to be 
forever ‘‘Getting Ready.” 


Have vou ever felt chagrinned that you 
are not further advanced than you were 
this time last year? Time is flying— 
every minute counts. The remedy f:r all 
this is work without worry. The worry 
will get you nothing; the work will 
yield you large returns. 

WE WANT CONSCIENTIOUS WORK 
ERS. We are so confident of results if 
the honest effort is made that we will 
pay commissions equal to those allowed 
under the Armstrong Law aud IN ADDI- 
TION pay asalary sufficient to keep the 
wolf from the door. 

If yu have the elements of success in 
your make-up let us show you how to 
make the most of them. Write to-day. 


Address JOHN T. MARTINDALE, Vice-President 
Box No. 188, Indianapolis, ludiana. 
Correspondence Strictly Confidential. 





Managers Wanted 


IN 


RHODE ISLAND, DELAWARE AND 
NEW JERSEY. 
Address; 
A. P. Earle, General Manager. 


Reliance Life 
Insurance Co. 


OF PITTSBURGH 
James H. Reed, President 





Paid Up Capital $1,000,000.06 








November 21, 1907. 








would not buy the bond, nor would 

anyone else, and the price would de- 

cline to the value of a bond, the in- 

terest on which has been defaulted. 
A Quick Remedy. 

This remedy, viz., the remedy that 
bonds shall be taken at their terminal 
value, is, to my mind, a very pertin- 
ent one at the present time, but can- 
not be made immediate use of be- 
cause the present statutes do not take 
any cognizance of any such termina! 
values and the great body of insur- 
ance companies need some quick 
remedy for the present situation, 
which remedy, as given below, I be- 
lieve can be applied very promptly. 

The legislatures of the various 
States have in general enacted a 31-2 
per cent. reserve standard and by this 
act they have legislated the compan- 
ies into technical insolvency. Now 
the legislatures, in their wisdom, per- 
haps foresaw, at the time’ this per- 
centage was fixed, that, when the time 
was reached that their act had put 
the companies into technical insolv- 
ency, they would be called upon to 
vote a different basis of required earn- 
ing power for the reserves, say 4 per 
cent., to take effect on all business 
not already on that basis and thereby 
legislate the companies back into 
solvency. The trick is a simple one 
and merely requires the vote of any 
legislature to fix up the situation in 
that State. 

Last year the interest earnings of 
all companies was approximately 
$112,000,000. Now the difference in 
the capital sum required to produce 
this interest at 4 per cent. and the 
capital sum required to produce the 
same at 31-2 per cent. amounts to 
approximately $400,000,000 and a 
large part of this sum would be re- 
leased from reserves and put into 
surplus by the general enactment of a 
4 per cent. reserve standard. This 
amount would not be lost to the com- 
panies, but would be merely transfer- 
red from reserve to surplus; a mere 
bookkeeping entry, and yet one that 
would make the companies perfectly 
solvent. 

Legislatures Possess Powers. 

There is nothing mysterious or sec- 
ret about the process; it can be done 
in a day’s time by any legislature, by 
merely pointing out to them the pow: 
er which they possess, with the re- 
quest that it be exercised; but of 
course if they have a knife out for 
any particular company, they may ex- 
empt that company from the new law 
which they may enact, and leave that 
company in an insolvent condition. 

Very fortunately all, or nearly all 
of the legislatures meet before the 
annual reports of: the companies have 
to be published, and it would be a 
very gracious act upon their part tu 
legislate all the companies, whose 
interest earnings give the required 
percentage return, back into solvency 
again, and in many cases give them a 
greater surplus than they had hoped 
to show, 

Just here let me say that legisla- 
tive enactments regarding terminal 
values would be of value to both life 
and fire companies, but the enactment 
of a 4 per cent reserve standard would 





not be of any particular value to fire 
companies, aS their method of fixing 
reserves is altogether different. 

I submit this remedy as simple and | 
easy of accomplishment, and I can 
see no just reason why the legislat- 
ures should not be called upon to 
meet the situation. 

They certainly must meet it in this 
or some similar way, or be responsible 
for disastrous and unmeasured injury 
to many companies and their policy- | 
holders, not to mention the wide- 
spread calamity to the business 
world, which would follow upon the 
failure of a half dozen of the well 
known companies. 





TO DISCUSS SECURITY VALUES. | 





Gathering of Commissioners in This 
City—Letter Sent Out by 
S. H. Wolfe. 





In addition to the call of Rean E. | 
Folk, Insurance Commissioner of Ten- 
nessee and president of the Commis. | 
sioners’ National Assoociation, for a | 
meeting to be held in New York to- | 
day, for the. purpose of discussing the | 
valuation of securities in the assets | 
of insurance companies, it has become | 
known the actuary, S. H. Wolfe, sent | 
out a letter at the request of Super- | 


intendents Kelsey and Rittenhouse. 
The letter was as follows: 

“The low market 
standard investments at 
with no probability that there will be 
an improvement in the security ani 
ket before December 31, is a subject 
of vital interest to the supervising of- | 
ficers of the various States. Mr. ae 


value of 
this 


even | 
time, 


tenhouse, insurance commissioner of 
Colorado, and Mr, Kelsey, superin- 
tendent of insurance of New York, 
who are at present engaged in exam- 
ining the Provident Savings Life As- | 
surance Society, discussed this situa- | 
tion and camie to the conclusion that | 
it would be a desirable thing if an in- | 
formal conference of those commis: | 
sioners most interested could be held 
for the purpose of unofficially discuss- 

ing this question with the idea of ar- | 
riving at some uniform method of/ 
treating the results of this unfortun 

ate situation. In order to render this 
action entirely devoid of official sig- 

nificance I was requested* to Bee | 
whether you or a representative from | 
your department would be willing to 
come to the Hotel Manhattan, New 
York city, next Thursday, November 
21, for this purpose. A similar N0- | 
tice has been sent to four or five other | 
commissioners and upon receipt of | 
this I would request you to telegraph | 
to me whether or not you will come. 
By Monday I will then have sufficient | 
replies to indicate the possibility of | 
the attendance at this conference be- | 
ing sufficiently large to render the 
discussion of value, and you will be 
promptly advised by telegraph of the 
results of the answers.” 








Marine insurance for $5,000,000 is | 
carried by the Cunard line’s latest | 
steamship, the Mauretania, now cross- | 
ing to New York upon her maiden | 
voyage. 

| 





Correspondence 


DESIRED WITH 
SOLICITORS 





Not necessarily men having had experience in the life insur- | 
We have a well known, progressive 


ance business. 


company with all the desirable policy contracts, and are 


in a position to offer profitable employment to solicitors 


who, after satisfying us of their ability will be placed as 
general agents in cities outside of New York State. 
Address in confidence “Solicitor,” 


Eastern Underwriter Office 


‘ 


| pany. 


THE EASTERN UNDERWRITER. 





WANTED 





Executive position with progressive 
life insurance company, by young 
man who is a qualified actuary with 
twelve years experience in Home Of- 
fice work; last five in official capacity. 
Associate member Actuarial Society 
of America and British Institute of 
Actuaries. Has met with success in 
handling agents, Now connected wit! 
prominent Eastern company. Replies 
treated as strictly confidential. Ad- 
dress “Secretary and Actuary,” The 
Eastern Underwriter, 105 . William 
street, New York City. 





A managerial position with some 
strictly up-to-date life insurance com- 
Have made a record, and will 
duplicate or exceed it as a personal 
writer. Thoroughly understand the 


| handling of agents so as to secure 
| best possible results from them. “Per- 


sonal 
Office. 


Writer,” Eastern Underwriter 








A general agent for Buffalo, N. Y., 
and vicinity, by a pprogressive life 
insurance company, with up-tn-date 
policies and satisfactory commission 
contracts. To the man fully qualitied 
to take charge of an established of- 
fice a liberal arrangement will be 
made. Address, “Buffalo,” Eastern 
Underwriter office. 





General agent for Western Penn- 
sylvania with headquarters at Pitts- 
burgh. Party must have had experi- 
ence; references as to character and 
ability first-class, and be in position to 
finance himself, outside of office ex- 
penses. Address “Pittsburgh,” East- 
ern Underwriter office. 





An individual, or firm, well known 
in Philadelphia and capable of inter- 
viewing the wealthier classes on a 
proposition that can be demonstrated, 
a good investment, to send their 
names and addresses with references 


to “Investment,” Eastern Underwriter | 


Office. 





A gentleman who has spent the 
best part of his life as a manager 
with one of the most successful life 
insurance companies, and who has 
made a record, is open for a contract 
where results will count. Address, 
“Johnston,” Eastern Underwriter Of- 
fice, 





The general agency of a progres- 
sive company, whose management will 
stand inspection, and whose contracts 
are what the people want, for Cin- 
cinnati and vicinity. Best references 


and security, if desired. Address 
“Cincinnati,” Eastern Underwriter 
Office. 





Life insurance agents who are will- 


| ing to start with a fair income, and 


can build for the future to send their 
names and addresses to “Income,” 
Eastern Underwriter Office. 





Correspondence desired with solici- 
tors, not necessarily men having had 


| experience in the life insurance busi- 


ness. We have a well known, pro- 
gressive company with all the desir- 
able policy contracts, and are in a 
position to offer profitable employ- 
ment to solicitors who, after satisfy- 
ing us of their ability will be placed 
as general agents in cities outside 
of New York State. 


fidence “Solicitor,” Eastern Under. 


| writer Office. 





One of the most progressive local 
agencies in New York City, writing 
a large business, much of it of the 
preferred class, yielding exceptionally 
low loss ratio, is open for one or two 
additional companies. Address in con- 
fidence, L. R. 


TATE Mutua Lite 


Assurance Company 


Worvester, Mass, 








Incorporated 1844, 


oe 


Financial Statement, Jan. 1, 1907. 


ERC Pe wala wa uote $29,188,068. 19 
ROD -2d socdcessaun 26,318,347.60 
SURPLUS ..... .. . -92,818,718.18 





A. G. BULLOCK, President. 
H. M. WITTER, Seeretary. 
Burton H. Wright, Supt. of Agenetes, 





Address in con- - 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Ruvt. H. Davenport, Asst. Sec, 

This Company, with its more than fifty years oi 
successful and honorable practice, its selid finan- 
cial condition, its fair and liberal policies, all sub- 
ject to the Non-Forfeiture Law of Massachusetts, 
commends itself both to policy-holder and agent. 





For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass, 


DYER & FOSS, GENERAL AGENTS. 





The Agent's Company. 


The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 
Js 


The most successful company 
in the world for its age. 


Cost and Protection 
Guaranteed. 

Every policy is signed by the 
InsuranceCommissioner and 
secured by a deposit of its 
full cash value with the 
State. 

Write for Information. 





Agents and others interested 
should read 


‘Sample Slices from the Fruit 
of Experience”’ 


Royal Union Mutual Life 
Insurance Go. 


Des Moines, Iowa 





THE EASTERN UNDERWRITER. 


SECURING AND TRAINING NEW AGENTS_§ 


One of the principal difficulties ex- 
perienced by managers at present is 
that of securing new agents and ob- 
taining results from them. Albert 
Bird of Baltimore, superintendent otf 
agencies of the Sun Life of Canada 
has favored The Eastern Underwriter 
With the following relative to this 
subject: 

“During the past months many ex- 
pressions from insurance managers 
have been published concerning the 
field man and the procedure neces- 
sary in order to get representatives 
and obtain the best results from them. 
I am a believer in securing the ser- 
vices of men who haye never been 
in the insurance business before. It 
is very essential, however, to enter 
into contractual relations only wit) 
parties whose abilities are known and 
bear good reputations in their re- 
spective communities, and with men 
who are willing to hustle and work 
systematically. Inactive agents are 
not a credit to any company, but on 
the contrary create false impressions 
to prospective insurers, This is par 
ticularly true in the smaller towns. 
Every life insurance company should 
be progressive, and this necessary 
qualification can only be achieved by 
having progressive and reliable rep 
resentatives. 

In negotiating with a mad as a 

presentative for your company, let 
him understand from the beginning 
titat the company wants the services 
of one who can be absolutely reliel 
upon to handle their business in such 
a way that an opportunity will never 
occur for a policyholder to express 
dissatisfacticn with either the agen! 
or the company, as far as he is con- 
cerned. Let him know that he shoula 
have the company’s interest at heart 
at al] times, and that the company 
always has at heart the interest of 
jeserving man in their employ. 
Teach your agent from the start that 
he can only be successful by attend 
ng strictly to business and meriting 
the esteem of his company and fei- 








owmen 
Impress upon him the importance 


FIDELITY FUNDING COMPANY. 


To Have Seven Million Dollars of 
New Funds—Represents 
Security Life. 

The Fidelity Funding Company ot 
New York, an institution organized 
to lend money on the property of 
Catholic institutions in the United 
States, has filed a certificate witk 
the Secretary of State increasing its 
capital from $500,000 to $5,000,000. 
At the time of the company’s or- 
ganization, in 1898, the capital was 
$25,000, and the company has since 
operated on the basis of $240,000 
capital and surplus. With the in- 
crease of the outstanding capital to 
$5,000,000 a paid-in surplus of $2, 
500,000 will be provided by the issu- 
ance of the new stock at $150 per 

share 

The plan on which the company 
operates is the issuance of bonds 
against the mortgages placed on 
church property, and a provision is 
made for redeeming the mortgage at 
maturity by the placing of life insur- 
ance, on the twenty-year endowment 
plan, on the lives of a sufficient num- 
ber of those directly connected with 
the church to make up the amount of 
the mortgage, the premiums and inter- 
est on the loan being provided for an- 
nually in the charges of the company 
in making its loans. The directors of 
the company are Edward E. Duff, J. 
P. Madigan, the Right Rev. Mer. 
James A. Lanigan, of Buffalo, P. J 
Keiran, J. E. Woodruff, and H. H. Mc- 
Pherson, 

The company has a contract with 


cf selling policies to applicants that 
ure best suited to their circumstances 
and conditions, no matter what. his 
rem'ineration may be, as all of‘ his 
policyholders will be thoroughly sat- 
istied with theirs policies, as well as 
With the company that carries their 
insurance, and ihe man that induced 
them to take it. In this way a goou 
fcundation is laid and the resu!t will 
be an increase in his business, anu 
the proper steps will have been taken 
toward a successful career, for when 
an agent commands the confidence of 
the public, he has a most desirable 
asset with which to carry on his bus- 
iness. 

“Let your agents see that you are 
interested in his success and are 
ready to help him to that end, and 
he will have confidence in you, and 
your interest will strike a responsive 
cord if he is the right sort of a man, 
and be an incentive to give you good 
results. 
when interviewing a prospect, to state 
his proposition clearly and without 
waste of words, and above al] to avoid 
talking too much or dwelling too 
long on figures which are confusing. 
Demonstrate the advantage of get- 
ting his prospect interested to such 
an extent that the prospective insur- 
er will ask questions concerning the 
kind of policy he is trying to sel! 
him. Interest manifested on the part 
of the prospect is very encouraging 
to an agent, and spurs him on to use 
his best efforts in order to get the 
application at once. Do not neglect 
to teach him that paid-for business 
is what every company wants and is 
the means from which he derives his 
income If a little more attention 
Was given to the great importance 
of premiums on new policies being 
paid for immediately, I am sure an 
improvement in the number of new 
policies cancelled would be shown. It 
is us@less for a man to take insur- 
ance if he cannot afford to pay for 
it, and if the right effort is made at 
the time the application is secured 
agents could get full settlement in 
manv cases, or a part payment at 
least.” 


the Security Life of Chicago, with 
which institution its life insurance 
business is placed. The average pre- 
miums are high and the quality of 
risks good, 


SAWYER CHOSEN PRESIDENT. 
Becomes Head of Syracuse Life Un- 
derwriters’ Association—Organi- 
zation in Good Shape. 

At the annual meeting of the Syra- 
cuse Life Underwriters’ Association, 
held at the Vanderbilt Hotel, Satur- 
day night, the following were elect- 
ed officers for the ensuing year: 
George C, Sawyer, president; Charles 
A. Tennant, first vice-president; 
Charles T. Brockway, second vice- 
president; Frank T, Hale, secretary- 
treasurer. Charles L. Behm, F. H. 
Williams and K, A. Luther’ were 
elected members of the executive 

committee, 

K. A, Luther, the retiring president, 
presided, Dr. John L, Heffron was 
the guest of honor and gave a talk on 
“Life Insurance from the Standpoint 
of a Medical Examiner.” 

It was reported that notwithstand- 
ing the fact that a large number of 
men had gone out of the business the 
association was in the best financial 
shape in its history. 


Suit Against Dubuque F. & M. 

Suit has been entered in Common 
Pleas No. 4, Allegheny County, Pa., 
Court against the Dubuque Fire and 
Marine Insurance Company for some 
$18,000. nde 


Show him the advisability, 


GREAT WESTERN REPORT. 
Three Departments Compliment Of- 


ficers and Condition of Kansas 
City Institution. 


The Wisconsin, Missouri and Kan- 
sas Insurance Departments have just 
completed an examination of the af- 
fairs of the Great Western Life of 
Kansas City, the report being decid- 
edly complimertary to the company, 
Which was incorporated on April 1i 
of this year with $100,000 cash capital 
and which has written upwards of 
$25,000,000 insurance. Deputy Wait- 
of the Wisconsin department in his 
report says: 

With the advance _ preparations 
made by the incorpvrators and their 
field of experienced field underwrit- 
ers, the company entered $1,045,000 of 
insurance on their books the first day, 
and as a matter of fact the real gain 
each month in their business, their 
assets and surplus and the amount of 
business written is certainly phenom- 
enal and exceeds the record of any 
new insurance enterprise on record. 
There seems to be no reason to doub: 
a brilliant career for this company. 

While considerable comment has 
been made (mostly by competitors) 
relative to the form of policy writ- 
ten, I am satisfied after a careful ex- 
aminaticn of the contracts issued by 
the company, that they are not in 
violation of any of the Wisconsin in- 
surance laws, unless it be a disability 
clause, which I notified the company. 
in accordance with a recent ruling ot 
tne Wisconsin insurance department. 
mvst not be incorporated in the life 
pelicies, and they agreed to comply 
with the ruling forthwith. 

Forms of Policies. 

The exceedingly attractive ' policy 
issued by the Great Western Life was 
criginated and conceived by O. L 
VanLaningham, president of the com- 
pany, whom I consider an affable an.t 
thoroughly posted life insurance gen- 
tleman, and I was pleased to make 
his acquaintance. 

The company writes but two forms 
of policies, nonparticipating and a 
guaranteed dividend contract. No 
other forms are written, these cover- 
ing the ordinary life, limited pay life 
and the endowment policy, and whil: 
I am of the opinion that the guaran- 
teed dividend contracts will likely 
take the place of the deferred divi- 
dend policies of other companies, its 
premium rates are fully as large as 
any other companies charge for such 
policies and are amply sufficient to 
meet the guarantees. This guarantee 
dividend contract absolutely guaran- 
tees a stated annual dividend. which 
can be taken annually in reduction 
of premiums or, if left with the com- 
pany, the insured may at any time 
Withdraw the same with 3 1-2 per cent 
interest added, or in case of death the 
face of the policy is paid with the ad- 
ditional unnaid dividends. 

While the company does not guar- 
antee any too much for the premium 
charged. I candidly believe it exceed- 
ingly fair to the insured, one that is 
absolutely safe and one which must 
appeal to the careful man or woman 
desiring safe and conservative life in 
surance. 

Reserve Deposited With State. 

The law of Missouri requires the 
necessary reserve to be deposited with 
the superintendent of insurance of 
Missouri before the policies are issued 
and each and every contract must be 
signed bv him before delivery, which 
makes the policyholder feel secure 
and the solvency of the company ap- 
parently perpetual. 

The Missotri law also makes it 
necessary for companies to deposit 
their securities with the state insur- 
ance department. * * The com- 
pany’s statements and books show 
rather a large amount of money on 


(Continued on page 12) 








November 21, 1907. 





A GOOD CONTRACT 


is offered to Agents by 


The Prudential 
‘ to write its 
NEW Low.Cost 
Policy, which 
speaks for 
and practic- 
ally Sells Itself. 
A Good Policy— 
well advertised 
and at the 

Right Price. 
We want Agents, 
We want Managers. 
We want YOU! 


The Prudential Insurance Company of America 
Incorporated as a Stock Company by the 
State of New Jersey. 

JOHN F. DRYDEN, President. 
Home Office. NEWARK, N. J. 





AM READY to contrac 
with ‘*Produc rs” io 
‘represent an up-to-the- 
hour lice company f. r excep 
tionally good territory, in either 
Michigan, Northern Ohio or 
Indiana, Forty years of suc- 
cess, Higheststanding. Call 
on or address, Frederick 0. 
Paige, Manager, 402-3-4-5-6 
Penobscot Building, Detroit, 
Mich. 





ONLY ONE COMPANY HAS 


1. The Most Liberal Policy Cont- 
ract. 
2. The Greatest Amount of Securi- 
ty Behind It. 
3. The Best Commission and Con- 
tract for the Agent. 
We want a District Manager in 
every center where we have no 
branch office. Attractive terms 
and non-forfeitable renewals to 
good men. Write at once. 
FRANKLIN W. GANS 
Vice-Pres. and Director 
of Agencies. 


Columbian National Life 


Insurance Company 
176 Federal St., Boston, Mass, 





Course cf In uvanc Education 


ur 4 bepar.ment tor Furnishing . 


Prospects. New Model Po'icy 


WILL Plough tie Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life ins. Co., 


HARTFORD, CONN. 


Write Home Office. 
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Prudential’s New Division. 





The Prudential has created a new 
division in its Industrial Department, 
known as Division P. The territory 
covered is that of Kansas, part of 
lowa and _ considerable territory 
stretching toward the Coast. 

The manager of the new division 
is Edwin S. Kulp, formerly an in- 
spector covering western territory. 
His assistant is Walter D. Bushnell, 
formerly a Junior Assistant in Di- 
vision F. and a son of Superintendent 
Bushnell of the Harrisburg district. 
Mr. Bushnell assumed his new duties 
vn Monday of this week. 





Booming Ordinary. 
Information received from several 
districts of the Prudentia] indicates 
that industrial workers are exerting 
considerable effort to secure Ordinary 
and are delivering the goods. In- 
dustrial agents are in an excellent 
position to reap in Ordinary plums if 
they would only fully awake to the 
privileges which are theirs. The in- 
dustrial policyholder soon develops 
into an appropriate prospect for Or- 
dinary,, and he is not unmindful of the 
merits of the man who has handled 
his industrial policy. Be a two-hand- 
ed worker and aim for big results. 





Eulogy on the Letter “M.” 





For the benefit of the Metropolitan 
“Boys” in the field, we herewith pub- 
lish “An Eulogy on the Letter ‘M’”, 
as delivered by Mr. H. W. LeSage 
Ten Broeck, at an annual banquet of 
the Grand Rapids Life Underwriters’ 
Association, while he was president ot 
that body. 

“Gentlemen did you know that there 
is but one letter in the English al- 
phabet, that initialed anything greater 
than the letter M and that is H in 
‘Heaven’ and in ‘Hegeman.’ I have 
thought of the greatness of that let- 
ter ‘M’ which is our initial letter, 
standing as it does in the center of 
the alphabet, a monarch of them all. 
For that reason it was taken by the 
founders of our company, which was 
destined to be and is rapidly becom- 
ing the monarch of all life insurance 
companies of the world. 

M initials the Many, the Multiplied, 
the Material of Masterpieces in all 
the pursuits cf life, which are divided 
into four classes, viz.: Ministry, 
Mechanism, Merchandise and Melody. 
It was the best part of our banquet 
tcnight, the feasting on the Magnific- 
ent Menu, te cheer and satisfy the 
physical nature, and the Memories 
of experience and instructive toasts is 
a feast to the Mind, that mighty pow- 
er in Man that has guided the world 
in all its advancements of civilization, 
of art and of science, even to the tam- 
ing of the elements and the annihila- 
tion of space. ’Tis among the Mil- 
lions of Vegetable and animal crea- 
tion the greatest of them all, and giv- 
en power over them all—Men—and 
among them the first in wisdom, 
Mcses. and the wise Men from the 
East who astonished the world with 
their knowledge: the Magi. 

It initials all the big things of the 


world, Mammoth. Monstrous, Moun- 
tainous. Magnified, Metropolitan. It 
was the chief attraction at the 


World’s Fair, the Midway, it was the 
soul thrilling battle cry that fired the 
blood of the patriotic heroes of Am- 
erica at Manila and Santiago—‘Re- 
member the Maine.” 

'Tis the Magnet that draws thous- 
ands from all parts of the world to 
risk their lives in Alaska’s frozen 
zone, the ‘Mineral Mines.’ For the 
sick it is Medicine, balm for the sor- 
rowful. It initials Mirth and a thou- 
sand years of time for the human 


he SEGRE Rint ees a 
race, the Millennium. No wonder 
then, that the wisdom of our fathers 
took the M as their initial and called 
it Metropolitan, which is emphatical- 
ly, undeniably, incontrovertably, pos- 
itively and superlatively, a great and 
glorious Institution, 

The Metropolitan has cheered more 
sorrowing hearts by placing flowers 
over the Jast resting place of more of 
America’s noble poor, than that of 
any other enterprise. It is like the 
brilliant Meteor, Methodically Ming- 
ling midst Men, Mothers and Minors; 
Moment by Moment Moulding all 
Minds in a Mystery. Here midst the 
busy bustle of active life and financial 
crisis in business, the hand, that 
guides the destinies of prodigious en- 
terprises is paralyzed and cold in 
death; all earthly treasures are en- 
volved in Shylock’s net; wife and fam- 
ily must be turned from their homes 
out into the eld world—but look 
again, see that happy group, widow 
and children living as before with 
everything the heart could wish! How 
is this? Their savior was a Metropol- 
itan Policy for $50,000; and as we 
pass a humble home, crape hangs on 
the decor, while within wreaths and 
bouquets of flowers cover a downy 
casket wherein lies a loved one from 
the family circle, embalmed and look- 
ing so life-like, everything betokens 
a means far above their situation in 
life, and an independent air of one 
having authority, whose slightest wish 
is obeyed. 

“Why, how can this be? Oh! the 
mystery is solved; a Metropolitan 
policy for 10 cents per week adorned 
vonder wall like an angel of light with 
the horn of plenty. The Metropolitan 
with its Men of Mind, of Muscle, of 
Mettle of Method, of Mucilage ten- 
acity, of Mulish persistancy, with 
superintendents, assistant superin- 
tendents, supervisors, inspectors, and 
agents, all armed with Industrial, In- 
termediate and Ordinary applications, 
followed by the Medical Men, offers 
a mighty army to capture the world 
for its cause.” 

The fight for supremacy in the Ord- 
inary Department of the Metropolitan 
for 1907, is becoming more intense as 
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the year advances. A remarkable fact 
is that a very small amount separates 
the sixth district from San Francisco, 
which occupies the leading place 
among all the districts of the com- 
pany, up to the end of October. Any 
of the first six districts may pass to 
No. 1, when the November issues are 
made up, a fact that makes the fight 
especially interesting. The leading 
ten districts and superintendents are 
as follows: San Francisco, Cal., Su- 
perintendent Albert O. Harwood; Chi- 
cago, South, Superintendent Harry D. 
Wright; Morrisiana, N. Y., Superin- 
tendent G. A. Weigel; New Orleans, 
La., Superintendent G. G. McHardy; 
Buffalo, N. Y., Superintendent G. S. 


Staniland; Knickerbocker, N. Y., Su- 
perintendent L. S. Bruenn; Clifton, 
Cinn., Superintendent John Dolph; 


Chicago, North, Superintendent P. J. 
Kraus; Philadelphia, Middle, Superin- 
tendent L. A. Simonson; Englewood, 
Chicago, Superintendent W. F. Mona- 
han, 

The Washington City staff of the 
Prudential under Superintendent G. S. 
Wainwright, which leads all districts 
in amount of actual increase, has just 
closed a memorable week, having 
written nearly eight hundred Indus- 
trial applications for premiums of 
over $73 and advance collections on 
same of $140. During the same week 
$20,500 of Ordinary was secured and 
117 per cent. collections of the dis- 
trict debit. Gross arrears in this up- 
to-date district are well under 50 per 
cent. Several large weekly accom- 
plishments have previously been re- 
ported, so this is not an _ isolated 
achievement, although somewhat high- 
er than its predecessors, and _ the 
Washington agents state that the 
week in question is but the first of a 
series of three before the year’s finale, 
each succeeding effort to eclipse the 
other, Washington always makes good. 

If the New York No. 3 District of 
the John Hancock does not come up 
a big winner for 1907, no fault can be 
found with that ever watchful, hard 
working superintendent, E. W. Lee. 
Mr. Lee has very little sympathy for 
the laggard. He believes in every 
man being. self-sustaining, and no 
charge upon the other members of 
the staff. Therefore, his watchword 





J. G. Walker, President. 


T. Wm. Pemberton, 1st Vice-Pres. 


W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company °F Virginis 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial 





Life Insurance Company. 


The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 


The Most Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms. 


Assets 
Insurance 


OVER— $3,000,000.00 
OVER—$55,000,000.09 


Total Payments to Policyholders since Organization. NEARLY—$8,000,000.00 





The attention of Reliable Agents in search of desi able contracts is called to the 
JOHN HANCOCK 


Mutual Life Insurance Company 


OF BOSTON 
S. H. RHODES, President, 


ROLAND O. LAMB, Vice-President. 


None but the best forms of Life, Endowment, 
Policies issued. See our Optional Annuity Policy. 


to the right men. 


WALTON L, CROCKER, Secretary. 


Term and Instalment 
Good Agency contracts 


FRANCIS MARSH, 
Manager for Eastern Massachusetts, 


JOHN HANCOCK BLDG., 


202 DEVONSHIRE STREET. 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
«The Leading Industrial 
Insurance Company in 
America’”’ 





AGENTS WANTED. 


Any honest, capable and -industri- 
Ou, Man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 


capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 


tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any ef the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 








is, “Carry your own burdens, we all 
have burdens of our own.” 
The Reading, Pa., District of the 


Prudential, Superintendent James M. 
Brown, had a glorious week of Octo- 
ber 28th. The staff having captured 
three hundred and seventy industrial 
applications, the premiums thereon 
aggregating $39.23. Now the question 
is, how do these various districts of 
the Prudential succeed unless back- 
ed by a sterling company, a capable 
superintendent, and that admirable 
quality known as “back-bone.” 

The St. Louis-North District of the 
Metropolitan has a cinch on first place 
for Ordinary in the Southwestern Ter 
ritory, for the year, and the boys are 
working to plant the “Funk” 
at No. 1 in both branches by 
ber 31st, ’07. 





colors 
Decem- 


Assistant Superintendents Johnson 
and Smith of the detached Roanoke, 
Va., section of the Life Insurance 
Company of Va., and their staffs, for 
the week of November 4th did some 
praiseworthy work. Agent Bell 
ped” 119 per cent. of his debit this 
week—this being the best per cent. 
secured by any agent in this hustling 
city. The assistancy is fully living 
up to what Supt. Coppridge said of it 


“cop- 


two weeks ago: “This Assistancy is 
doing first-class work. It is a live 
force.” Smith's Assistancy was not 


as strong as Johnson's, but what busi- 


ness was secured is evidently first- 
class for Assistant Smith remarks: 
“We will get some increase out of 
this.” The work is eminently satis- 
factory and if continued for the re- 
maining seven weeks of ‘07, old Roan- 
oke will land higher than No. § on 
allotment standing. 


Superintendent J, H. Jenkins, of 


Wheeling, West Va. district, of the 
Equitable Industrial, of Washington, 
D. C., and his earnest band of assist- 


ants and agents are rolling up a rec- 


ord in both industrial and ordinary 
which will eclipse any previous rec- 
ord made during the fiv> years Mr 
Jenkins has successfully represented 
the company in that district. Mr. Jen- 
kins’ name is enrolled high up on 


the pages of the company’s book of 
esteemed, and they congratulate him 
on the excellent standing of the men 
he has enlisted in the service. Super- 
intendent L. G. Rogerson, of the Wil- 
mington, Del., district, who was ap- 
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THE EASTERN 
UNDERWRITER. 


This newspaper is owned and pub- 
lished every Thursday by The East- 
ern Underwriter Company, a New 
York corporation, office and place of 
business, 105 William street, New 
York City. B. F. Hadley, President; 
T. H. Swartz, Vice-President; G. A. 
Watson, Secretary and Treasurer. The 
address of the officers is the office of 


this newspaper. Telephone 2497 John. 

B. F. HADLEY, G. A. WATSON, 
Editors. 

Tr. H. SWARTZ, Business Manager. 

Subscription Price, $5.00 a year; 


Single Copies, 15 cents 


Entered as second-class matter Jan- 


vary 4, 1907, at the Post Office at 
‘ew York, N. Y., under the Act of 
ngress of March 3, 1879. 


SECURITY VALUES. 

Elsewhere in this issue appears an 
article by Arthur E. Childs, president 
of the Columbian National Life of 
Boston, in which he discusses the 
question of “Solvency and Technical 
Insolvency,” in a manner that makes 
it of more than passing interest. Un- 
doubtedly one of the most serious 
problems confronting home office 
managers is that of making up a 
statement under present conditions 
Security values have taken a decided 
slump and there seems to be little 


or no hope that recovery will take 
place before January Ist. 

Just what attitude Insurance Com- 
missioners will assume on this mat- 
ter it is difficult to predict at this 
time. They may not be in position 
to extend any relief, feeling that their 
duty lies simply in the enforcement 
of laws as they exist, but it seems 
as though steps should be taken to 


place a value on first class securities 
which will not be affected by financial 
stringencies, 

Take municipal bonds, for instance, 
invest- 
ments has made it that 
this class of securities be obtained in 
a large their terms, 
a stipulated paid for a 
period of years after which they are 
Oc- 

present, may 
this character 
below par in 


Laws governing § insuranc¢ 


imperative 
degree. Under 
interest is 
redeemable at par, or face value. 
casions the 
arise where 
will fall considerably 
quoted values, but such a condition 
should affect the individual or 
corporation desiring to sell. There is 
absolutely no why a_e good 
municipal bond is not worth just as 
much today to a life insurance com- 
pany, holding it as a permanent in 
vestment, as it was a year or two ago, 
slight de- 
period for 


such as 


bonds of 


only 


reason 


unless possibly allowing a 
preciation for change in 


maturity. 
Mr. Childs holds that there should 
be a terminal value fixed, below 


which first class bonds could not fall, 
and that this value be used in making 
up statements. 


It cannot be expected 


THE EASTERN UNDERWRITER. 








that a three per cent bond, for in- 
stance, will draw a premium or be 


sought for as eagerly as four per 
cent. bonds issued by the same corp- 
oration or municipality, but it would 
be a simple matter to fix a terminal 
value for each denomination below 
which they could not be forced by 
financial depressions. If the legisla- 
tures prescribe the kind of invest- 
ments companies may make, they 
should also give adequate protectioa 


against fluctuations in the rise and 
fall of “paper” values. 
* * z 


Probably no better evidence of the 
value of well-selected mortgage loans 
as assets for life insurance compan- 
ies. It is true great care must be 
exercised in making these loans, but 
the same is true in regard to pur- 
chasing bonds—municipal and corpor- 
ate. The figures of two of the leading 
companies as shown in the state- 
ments for the year ending December 
31 last indicate the stability and prof- 
itableness of such investments. The 
Mutual Benefit Life had nearly $52,- 
000,000 invested in “First Bonds and 
Mortgages on Real Estate” and the 
average interest earned on the entire 
invested assets of the company for 
the year 1907 was 4.85 per cent. 

The Union Central Life had about 
$45,000,000 invested in mortgage 
loans, approximating some 82 per 
cent. of the company’s assets. Con- 
servatism prevails in the making of 
these loans, in each instance follow- 
ing a personal investigation or inspec- 
tion by a competent appraiser. Since 
organization some fifty-five thousand 
such loans have been negotiated cov- 
ering $80,000,000 and the total loss 
to the company has been less than 
$60,000. 

The present slump in security val- 
ues will have a tendency to cause a 
diversion from previous customs in 
the way of seeking channels for 
permanent investments. The despised 
real estate mortgage is likely to be 
in great demand. 


a 2 . 

Insurance Commissioners seem to 
be divided as to the proper course to 
pursue. That there is a tendency to 
deal leniently in the matter is evi- 
dent but thus far no definite action 
has been taken. Commissioner Folk, 
who is president of the Insurance 
Commissioners’ Association is consid- 
ering the advisability of calling a 
meeting for the purpose of consider: 
ing this subject. He has expressed 
his belief that current values should 
not be enforced upon companies. In 
some instances it has been suggested 
that an average quotation covering 
one or more years be taken as a 
basis. On the other hand there are 
Commissioners who favor for state- 
ment purposes the use of quoted val- 
ues as of December 31 next, and 
where impairments are shown due to 
depreciation in security values a per- 
iod of one year be allowed in which 
to make up the deficit. 

The question no doubt could readily 
be solved providing a meeting were 
called for this purpose, and owing to 
the approach of the close of the year 


it would seem advisable that the 
question be settled as quickly as pos- 
sible. 

Since the above was in type a meet- 
ing of commissioners has been called 
for today in this city. 





MORAL HAZARDS. 





At a time such as the present the 
moral hazard will enter into the risk 
assumed by fire insurance companies 
to a large degree. Not only are plants 
being shut down because of lack of 
currency with which to conduct bus- 
iness, but depression is being felt 
throughout the country with conse- 
quent multiplicity in receiverships. 
This has already been noticeable in 
some of the offices because of the un- 
usual number of applications for re- 
ceivership riders. 

The agent can be of decided benefit 
to his company at this particular 
time. He is right on the spot and 
thoroughly familiar witk conditions 
which entirely change the character 
of risks his company assumed, Loy- 
alty should impel him to immediately 
notify the home office where doubt 
exists upon this matter so that under- 
writers be at least cognizant of the 


situation. 
* * + 


Another feature of extra hazards 
springing out of present conditions ap- 
plies to the personal accident and 
burglary branch of the business. Those 
in position to know claim that the 
real reason for the present tight 
money market is the tendency of the 
people to hoard up currency rather 
than entrust same to banking institu- 
tions. Such a condition, of course, is 
sweet meat for the burglar. The lat- 
ter very quickly recognizes favorable 
opportunities to follow his nefarious 
work and takes advantage of them. 

It is also noteworthy that a large 
number of men are being thrown out 
of employment. With a dearth of 
openings for honest labor, not a few 
will be tempted to try the dishonest 
method, with a consequent increased 
hazard to burglary risks. 





A DILEMMA. 





Will some one kindly come forward 
and suggest a way out of the present 
dilemma in which life insurance com- 
panies, at least of New York, find 
themselves. The law of this State de- 
scribes the forms of policies which 
must be issued, and for a time the 
Departments held that none other 
could be issued anywhere in the Unit- 
ed States. Several State departments 
have signified an intention to re- 
fuse an O. K. to the policies issued 
here. 

This looks like placing companies 
at a disadvantage—“between the devil 
and the deep sea,” as it were. New 
York says “You must” and other 
States say “You must not.” 

The ridiculous feature of the whole 
thing is apparent. Forty States, at 
least, taking an active interest in in- 
surance and desirous of having a hand 
in regulating affairs. Each possesses 
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| OF PERSONAL INTEREST 








Charles T. Barney, long prominent 
as a banker in this city, whose tragic 
death created such a furor in financ- 
ial circles last week, was at one time 
a prominent stockholder and direct- 
or of the British American Insurance 
Company of New York. He became 
imterested in the corporation at the 
request of one of his intimate friends 
and readily took a large number of 
its shares, paying therefore in full 
immediately upon signing the sub- 
scription list. As indicating the va- 
riety and magnitude of Mr. Barney’s 
interests at the time (1898), and the 
confidence reposed by him in the 
business judgment of the friend sug- 
gesting the investment, it is said 
that when the latter was leaving Mr. 
Barney’s office after concluding the 
transaction, the banker casually in- 
quired: “By the way, is the new 
company to write fire or life insur- 
ance?” Mr. Barney possessed many 
excellent business and personal qual- 
ities, and his friends are very loath 
to believe the stories affecting both 
now being industriously circulated. 





Wilfred C. Potter, secretary of the 
Preferred Accident has returned from 
his trip abroad, a visit he made with 
much regret. While there he disposed 
of the British plant of the company, 
thereby removing the object of occa- 
sional junketing tours. Asked if their 
foreign invasion could be  paralled 
with the outcome of the Spanish Ar- 
mada, Mr. Potter said it could not. 
“As a matter of fact,’ he said, “we 
landed and conquered, but the ex- 
pense of holding on and the difficulty 
in gaining additional ground suggest- 
ed the idea of making an honorable 
treaty and graceful retirement.” Mr. 
Potter is as happy as ever, says the 
financial panic has not struck England 
and as far as he is aware exists only 
in a visionary manner here. He says 
he is getting his salary right along, 
paid in currency instead of check as 
heretofore. Incidentally Mr. Potter 
was anxious to know whether there 
had been anything done toward ar- 
ranging a pleasure program for the 
next accident underwriters’ conven- 
tion. Owing to the place selected, 
the problem of entertainment, he 
thinks, has been greatly simplified. 





pet ideas and would like to see them 
carried out, but companies cannot 
satisfy all. 

Will not some one suggest a plausi- 
ble way for National supervision, or 
some method whereby uniformity may 
be obtained! 





POLICY FORMS. 


Quite a number of Insurance Depart- 
ments have signified an intention not 
to accept the New York Standard form 
of life insurance policy. Some of the 
desired changes include the insertion 
of a copy of the application with the 
policy contract; change in grace peri- 
od; an optional clause as regards mis- 
statement of age; cash values in addi- 
tion to loan values; while the Massa. 
chusetts department wishes each pol- 
icy to contain figures for twenty fu!l 
years, where the contract has this 
length of time to run. For instance 
if values are given at the end of the 
third year they must be continued 
until the 28rd year. 
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ELECTRIC LIGHT PLANTS. 





Proposition to Re-Rate Properties in 
Empire State Precipitates 
Lively Discussion. 





Vigorous exception is understood to 


have been offered at the lately held 
meeting of the Underwriters’ Asso- 
ciation of New York State, to the 


proposition, offered by a sub-commit- 
tee of the executive committee and 
endorsed by the latter body, that the 
electric lighting plants throughout 
the State be thoroughly reinspected, 
and that the services of a_ skilled 
electrician be engaged for that pur- 
pose, 

The reason for the proposal is that 
many compaiies have criticized de- 
fects in this class of risks pretty se- 
verely of late, basing their complaints 
upon flaws pointed out by the *“Loom- 
is Bureau” of New York, ,which spec- 
ializes on the insuring of electrical 
plants, and keeps a corps of skilled 
men constantly employed in their in- 


spection, 
While opponents of any change 
from present methods of the State 


Association, admit that in numerous 
instances rates on the class 
of risks in question are too low, 
they yet maintain that upon the aver- 
age they will yield a modest profit, 
and that any effort to materially in- 
crease the tariffs will simply result in 
driving the business from the stock 
offices, and into the hands of the mu- 
tuals or inter-insurer concerns. Pres- 
ent rates, they assert, have been 
made largely what they are in com- 
pliance with the continued home of- 
fice injunction to “hold the business,” 
and in view of this fact it is unfair 
to lay blame for inadequate tariffs 
wholly upon the field men. 

A further reason advanced for op- 
position to the suggested employment 
of another expert electrician, is the 
expense entailed by such a _ course. 
Largely by virtue of the change in 
rating methods adopted by the New 


York State Association early in the 
present year by direct command of 
the membership companies, the cost 


of conducting the organization, it is 
figured, will be $20,000 more than 
formerly, while the receipts from the 
field have increased but little, if any. 
There are already a number of bright 
electricians in the service of the as- 
sociation, who not only understand 
the peculiar hazards of electricity, but 
are trained inspectors, and possess 
an acquaintance with underwriting 
rules and procedure that it would 
take an unitiated man five years to 
acquire, 

The proposition fathered by the 
executive committee was laid over for 
further consideration, 


REJECT MINIMUM RATES. 








Members Underwriters’ Association of 
Middle Department Defeat 
the Proposition. 





By a decisive vote the proposition 
to establish minimum rates through- 
out the entire Middle Department was 
defeated at the November meeting of 
the governing association on Tues- 
day. The matter has been under con- 
sideration for some little time, but 
while ably championed by several spe- 
cials, failed to win the endorsement 
of a sufficient number to become a 
rule of the organization. 

An exhaustive and well considered 
report upon “Electrical Conditions,” 
was offered by the special joint com- 
mittee appointed to consider the mat- 
ter on October 15th last. The en- 
larged committee was made up of the 
executive, electrical and rules com- 





mittees of the Association, together 
with Ben Bevier and Louis Wieder- 
hold, Jr. George A. Clark, special 
agent of the Home, acted as chairman 
of the body. 

After critically reviewing present 
conditions and requirements, the com- 
mittee suggested a number of modifi- 
cations in the rules. 

In view of the importance of the 
subject and the desire of many of the 
special agents to consider it in detail, 
action upon the report was deferred 
until the next meeting. 





STILL OUTSIDE ASSOCIATION. 





Agent G. F. Garfield Unable to Gain 
Membership in Rochester Local 
Board. 


accounts G. F. Garfield, 
the recently appointed agent of the 
Svea Fire and Marine, ’was unable to 
gain admission to the Rochester local 
board, though eager to do so and pos- 
sessing the backing of many of his 
competitors, not enough, however, to 
secure for him the desired privilege 
A day ocr two ago a special commit 
tee of the Underwriters’ Association 
of the New York State, waited upon 
M. L. Dunean, general manager of 
the company, and diserssed Mr. Gar 
field's case. The result of the inter- 
view will be transmitted by the field 
men to the Executive Committee of 
the creanization, and by it, doubtless 


At latest 


be referred to the full association. 
Before the latter action be taken, 


however, the special committee is 
likely to again see Mr. Duncan. 

As stated in our issue of last week 
the objection offered by the majority 
of Rochester agents to granting Mr. 
Garfield board membership, is that he 
is primarily a real estate man, and 
that he recently issued a circular let- 
ter to his clients offering to attend to 


a part of their real estate interests 
free, providing they gave him the 
handling of their insurance. Mr. Gar- 


field has newly been given the Ro- 
chester representation of the English- 
American Underwriters, an organiza- 
tion made up of the London and Lan- 
cashire Fire, and its subsidiary, the 
Orient Fire, of Hartford. 


PLUM FOR THORBURN. 


Resident Secretary of Sun Fire to 
Have Banta Agency—F. S. Lit- 
tle Becomes Partner. 





For the past week it was commonly 
understood on the street that the 
management of the strong W. S. Ban- 
ta agency of New York city, would go 
to A. M. Thorburn, resident secretary 
of the Sun Fire Office of London, and 
an underwriter with a peculiar and 
most valuable knowledge of local af- 
fairs. 

Tuesday morning executives repre- 
senting all of the companies in the 
agency, except the Springfield Fire & 
Marine, met at the Banta office, and 
decided to entrust the handling of the 
agency to Mr. Thorburn and Fred S 
Little, the firm name to be A. M. 
Thorburn & Company. 

The arrangement dates from No- 
vember 30th. Mr. Little for years 
had charge of the accountancy work 
of the agency, and enjoys the confi- 
dence and good will of all of the inter- 
ested company managers. 

One of the chief of the several sur- 
prises that have taken place in con- 
nection with the Banta agency since 
the death of its founder, was the 
withdrawal fromtherefrom of the 
powerful Springfield Fire and Marine, 
which company went into the German 
American office, naming Charles G. 
Smith, secretary of the latter com- 
pany, its Metropolitan representative. 


Mr. Smith is likewise local agent of 
the Phoenix of Hartford. President 
Kremer of the German-American is 
understood to have made the Spring- 
field a proposition that was simply 
irresistible, and it was accepted. 

While the withdrawal of the Masea- 
chusetts company is a severe loss to 
the Banta agency the office is yet a 
powerful one, and in securing it 
Messrs. Thorburn and Little have got- 
ten a plum of large size. It is re- 
ported that the new managers will 
pay a fixed figure to the Banta estate 
for five years, following which the 
business is to be theirs without re- 
servation of any kind. 

While the selection of Mr. Thorburn 


was generally conceded there were 
those who insisted that the prize 
would be captured by Wallace Reed, 


and were surprised when he failed to 
land it. Platt, Youngman and Com- 
pany of Philadelphia, were also eager 
applicants, and until their withdrawal 
from the race were regarded as dark 
horses. 

Sketch of Mr. Thorburn. 

No man in New York city is more 
deservedly popular with brokers than 
“Al” Thorburn. For years he has jol- 
lied and served them, and now ihat 
the middlemen have an opportuwity 
to show in tangible form, their good 
will they will not neglect it. 

Born in 1859 Mr. Thorburn wien 
sixteen years of age secured a cierk- 
ship in the office of the German Amer- 
ican Fire. Eleven years later he was 
its assistant secretary and in charge 
of its local business, a connection 
he held until 1893 waea Fe res'enuend 
to take the United States »ranch sec- 
retaryship of the Sun Fire Office. He 
has had an unusual opportunity to 
post himself on Metropolitan condi- 
tions, and has not neglected the 
chance, with the result that he is to- 
day deemed one of the best informed 
men on local risks to be foun. 

For thirteen years he held the sec- 
retaryship of the New York Board of 
Fire Underwriters, serving through 
that long period to the entir>2 satisfac. 
tion of company executives. 

Damages of One Dollar. 

The Queen City Tire of Sioux Falls, 
S. D., has received a verdict of $1 in 
its suit against the Denver Post, 
which was tried in the United States 
Circuit Court at Denver, Colo. The 
trial lasted a week and grew out of 
a list published by the Post showing 
companies which suffered heavy 
losses in San Francisco and intimat- 
ing that they would find difficulty im 
meeting the losses. The Queen City 
sued for $50,000 damages, claiming 
that the article had been widely dis- 


tributed in Dakota, Iowa and Ne- 
braska, and that its business had 
been injured in consequence. Both 


sides have appealed from the verdict. 





Against the Company. 

The case of Leon Willard & Co., 
against the Williamsburgh City Fire 
involving a loss sustained during the 
San Francisco earthquake and con: 
flagration, has been decided in the 
United States Circuit Court of that 
city in favor of the plaintiff. The 
company had a strong earthquake 
clause in its policies and believed it- 
self free from liability. The amount 
involved was $2,500, but there are 
quite a number of claims which hing- 
ed upon the decision in this case. 

Appeal to a superior court will be 
taken by the company. 





As a result of the litigation follow- 
ing the destruction by fire of the ex- 
tensive whiskey distilling plant of 
the Overholt Distilling Company at 
Broad Ford, Pa. H. C. Frick, the 
millionair steel magnate, and A. W. 
and R. B. Mellon, prominent Pitts- 
burg bankers, have retired from the 
liquor business, their interest in the 
concern being transferred to others. 


TO SOLVE SERIOUS PROBLEM 


(Continued fro page one) 


or “trusts,” as they are called there. 
The business of loans and mortgages 
apparently flourishes to a greater ex- 
tent than perhaps in any other city 
in the United States of the same size. 
This immense amount of “trust” busi- 


ness has created a Jarge number of 
real estate agents, so-called, money 
lenders, etc., etc., who, in the exercise 
of their vocation, naturally take to 
fire insurance as a side line, result 
ing in excess of 150 policy writing 
agents at the present time. Would 


any one suppose that such conditions 
tend to produce agents having a great 
interest in studying underwriting, in 
acquiring a knowledge of fire hazards 
and the proper conduct of busi- 
ness? 


We also find in Washington ten or 
a dozen local companies, a large 
number for the population of the city 
and the limited premium income. 
These companies through their direct- 
orate, multiple agencies and loan bus- 
iness control the largest premium in- 
come of the preferred business; a 
perfectly natural result under present 
conditions. The refusal of the local 
companies to limit agencies and com- 
missions—the work of the non-board 
element—coupled with antagonism to- 
ward the Middle Department on the 
part of local agents has resulted in 
the present chaotic condition 


the 


After careful study it is extremely 
doubtful whether the former rate on 
the so-called preferred business has 
brought about the present muddle. 
When we contemplate the peculiar 
conditions incident to the whole busi- 
ness in the District of Columbia we 
might safely say what is now pre- 
valent is a natural outgrowth. For 
many vears the District of Columbia 
has been, and is nominally at present, 
under jurisdiction of the Middle De- 
partment, in charge of a specia] com- 
mittee. As all the older members of 
that body well know, the District of 
Columbia situation has been up reg- 
ularly every month, with few excep- 
tions, for the past ten years. Com- 
mittees too numerous to mention have 
endeavored to correct abuses; to se- 
cure adherence to proper practice, 
etc., but practically nothing has been 
accomplished—the situation today is 
worse than ever. Recently a commit- 
tee, from the companies supposedly, 
has directly conferred with the local 
agents in the endeavor to arrive at 
some solution without reference to 
the Middle Department. This, of it- 
self, indicates the weakness of that 
association. 


It is weil settled in the minds of 
most underwriters who have made 
any study whatever of local conditions 
in Washington that the Middle De- 
partment will absolutely fail to bring 
about a reorganization of the board. 
That body, as a whole, has antagon- 
ized every local company, and three- 
fourths of the agents are opposed to 
its continued jurisdiction. The recent 
action in reducing rates has accomp- 
lished nothing, the present board is 
an expensive farce. Only recently a 
prominent company instructed its 
agent to discontinue further support. 

With this antagonism, which is real- 
ly a matter of years, can we hope to 
improve conditions under its regime? 
The association is a myth to the “side 
line” agent, a thing of evil. The local 
companies have never been in sym- 
pathy and never will—they have never 
affiliated willingly. Notwithstanding 
this, for some reason a strong effort 
is made to force matters and the prop- 
osition to give up jurisdiction and al- 
low some other plan to’ be tried is 
bitterly contested. This course is 
childish, unbusinesslike, and it was 
plainly evident to the committee from 
the companies that further effort on 





the part of the Middle Department 
is futile. 

With this review the following sug- 
gestions are offered in the hope that 
something beneficial to all may be 
evolved therefrom: 

(1) Let the Eastern Union and the 
Western Union, as representing these 
sections having the largest number of 
company head offices, appoint a joint 
committee of seven to be known as 
“The District of Columbia Compact 
Commission.” 

(2) Let the Middle Department re- 
sign jurisdiction in favor of this com- 
mission, which commission can ad- 
minister affairs of the present rating 


office, pending reorganization. 
(3) Let the commission submit a 
plan of organization to local compa- 


nies and agents in Washington, em- 
bodying such of the following sugges- 
tions as may be practicable: 


A) A company board under author- 
itv of the commission. 
(B) Each local company and each 


first agent of record for outside com- 
panies to compose membership—one 
rate onlv to each member. 

(C) Number of agents to be re- 
stricted to five for each company for 
three years; then three as a final 
number. This permits time for re- 
adjustment. 

(MY Aas members without 
authority to vote, but all other priv- 


ciate 


ileges. 

(E) The beard to regulate its own 
affairs—to fix rates and rules. To 
have an executive committee, two 


members of which shall be members 
of the commission. 


(F) Agents’ commissions to be 
regulated as may be agreed upon in 
recreanization plan. 

(G) A eompremise rate on pre- 
ferred brvsiness. 

(H) A') persons placing business 


than agents to be known as 
yaving a license to and hold- 
the board. 


other 
brokers 
ine certificate from 

Let those who are interested in 
Washington think over the above, 
ecrrespond with their agents and get 
their ovinicns. A close study of pres- 
ent conditions in Washington fire in- 
surancewise should be amply suf- 
ficent to convince any living legislator 


that a grasping monopoly is impos- 
sible. How long will intelligent un- 
derwriters allow matters to drift as 


they are at present? 
Receiver Gets Real Estate Owners’ 
Fire. 

Having failed to comply with the 
provisions governing the formation of 
corporations, the Real Estate Owners’ 
Fire, of New York city, has gone into 
the hands of a receiver. The concern 
was incorporated in 1905, with a pro- 
posed capital of $200,000 and surplus 
of $100,000. Its shareholders were 
to be real estate dealers and owners 
of Greater New York, and the ener- 
gies of the company, once launched, 
were to be directed to the securing 
of this class of business. Before fifty 
per cent of the concern’s capital was 
paid in the directors began to scrap 
among themselves, to the end that the 
period in which organization could 
be completed passed, and it now rests 
with the receiver to dispose of the 
funds in hand and such as may be 
gathered in. The plan of the Real Es- 
tate Owners was a pretty one, and 
had it not been for the anxiety of 
several directors to become unduly 
prominent in the movement, the in- 
stitution likely would have been 
launched and attained modest suc- 
cess, 





To Continue Carpenter Agency. 

Satisfactory arrangements for con- 
tinuing the G. O. Carpenter and Son 
agency of Boston, under its present 
title; have been effected. The Home 
of New York is the leading company 
in the office, the others being the 
and the New 


Williamsburg City 
Brunswick Fire, 


J. J. MARTIN TO RETIRE. 





Veteran Agency Superintendent of the 
L.& L. & G. to Quit—Kremer 
and Weed His Successors. 

With the dawn of the new year, J. 
J. Martin, the veteran and well liked 
agency superintendent of the Liver- 
pool & London & Globe, will retire 
from the company’s service and from 
active business. He has been con- 
nected with the corporation for thirty 
years, serving it ably and loyally, and 
will carry with him the respect and 
affection of those who know him 
well. A gentleman of the old school 
Mr. Martin is a credit to the business, 
and we but wish he could longer have 
continued in the ranks. 


As successors to Mr. Martin Man 
ager Eaton has appointed J. B. Kre. 
mer, Jr., of Philadelphia, and T. A. 


Weed, of New York. Mr. Kremer has 
been identified with the corporation 
for a number of years and is now its 
special agent in Eastern Pennsylvania, 
Maryland and Delaware. He is a son 
of J. B. Kremer, manager for the L. 
& L. & G. at Philadelphia and a 
nephew of W. N. Kremer, president 
of the German American Fire, of 
New York. 

Mr. Weed has long been Mr. Mar- 
tin’s chief assistant and is thorough- 
ly familiar with the work of the +f- 
fice. 





BUYS WASHINGTON COMPANY. 
Royal of Liverpool Gobbles Columbia 
Fire and Thus Gets Choice Local 
Business. 





By Royal Insurance 
Company of Liverpool secured cou- 
trol of the Columbia Fire of Wash- 
ington, gaining thereby a choice loca! 
business, and excellent connections. 
While the future of the absorbed in- 
stitution has not definitely been de 
cided upon, it is probable that it will 
be retired from the field. 
with other home companies the Co- 
lumbia’s business is practically al] of 
the preferred class and fully ninety- 
five per cent of it located within the 
corporate limits of Washington City. 
During 1906 


purchase the 
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the organization wrote | 


... 9 VEA... 


Fire and Life 
Insurance Co. 
Gothenburg, Sweden 


ORGANIZED 1866 


United States Branch 


29 and 31 LIBERTY ST. 
NEW YORK CITY 


MORRIS L, DUNCAN, United States Mgr 
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Royal Exchange Assurance 


OF LONDON, ENGLAND. 


ESTABLISHED IN 1720. 


United States Branch. 


92 WILLIAM STREET, NEW 


YORK. 


C. CROSBY, General Manager. 
R. D. HARVEY, Assistant General Manager 





WOOD BRUTHERS 2 PECK 


100 WILLIAM ST., 
NEW YORK CITY. 


Unusually w<1\ equipped for placing 


with Ligh-grade companies, the sur | 


ylus businccs of out of tuwn agents. 
correspondence iavitcd. Prompt and 
ffi isnt service guaranteed. 





New York Toronto 
London Chicago 
McLean Stinson & Co. 


LIMITED 
FIRE INSURANCE UNDERWRITERS 


43 CEDAR STREET 


| New York. 
Telephone 264 John 
Direct Connection at London Lloyds 


In common | 





$2,309,991 of business, upon which it | 


collected $15,515 of 
incurred $3,205 of losses. Negotia- 
tions on behalf of the Royal, were 
conducted by Manager C.*‘F. Shall- 
cross. 


L. Kemp 


premiums, 


Duval is the long time 


Washington agent of the Royal. When | 


the company re-insured the business 
of the German of Freeport, it ap- 
peinted as a second 
D. M. Lee, who had formerly held the 
agency of the Illinois institution. Last 
year the Royal wrote $3,307,525 of 
business in the District of Columbia, 
with premiums of $24,696. Its losses 
were $3,409. 

Early in the present year the Amer 


ican of Newark, bought one of the 
Washington companies, as did also 
the German American of this city 


some time prior. The latter corpora- 
tion is credited with having paid the 
full reserve held by the Riggs Fire 
in order to secure its risks, and at 
the same time gave Harry Birg, sec- 
retary of the absorbed company, a 
capital managerial contract as local 
manager fer the German American. 


Eagle Fire a Co-operating Company. 





To the list of companies endorsing 
the principles of the National Asso- 
ciation of Local Fire Insurance 
Agents. has been added the Eagle 
Fire of New York; its president, Theo. 
H. Price advising that the company 
has always recognized the cardinal 
features of the agents organization, 
namely, “no overhead writing; brok- 
erage; agency representation; own- 
ership of expirations; rates; state leg- 
islation and co-operation.” 


representative | 


and | 


| MONONGAHELA 


INSURANCE COMPANY 
| of Pittsburg, Pa. 


Incorporated 1854. 


| Geo. A. Berry, President. 
John H. Claney, V.-Pres. & Treas. 
| W. K. Reifsnyder, Secretary. 


1853 1907 


FIFTY-FOURTH YEAR. 


FARMERS’ 
FIRE INSURANCE 
COMPANY. 


YORK, PENNA, 


Assets 
Net Surplus 


$1,017,369.65 
$453,084.11 


W. H. MILLER, President. 
E. K. McCONKEY, 
Secretary and Treasurer. 








The Leading Fire Insurance Company 
of America. 





WM. B. CLARK, President. 








Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 





Excess Lines handled anywhere. 
Good connections at Lloyds, London. 
Correspondents solicited. 





Organized 1872. 


GUARDIAN 


Fire Insurance Co. 


| Of Pennsylvania. 

| ———_ 

| Capital............$200,000 
PIB iicccccesss Se 
Net Surplus....... 72,405 


Robert Dickson, President. 











Orgauized 1882 


SOUTHERN 


Insurance Co. 
New Orleans, La. 


Capital............$200,000 
errr 
Net Surplus........ 109,251 


R. D. Tweeddale, Ass’t Sec. 





Executive Offices: 


84 WILLIAM ST.., 


NEW YORK 
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WESTERN HAPPENINGS. 


George Markham’s Testimony Before 
Investigating Committee—Who 
is Coaching Hadley? 





CHICAGO, Nov. 16—(Special Cor- 
respondence) — Company managers 
here are somewhat critical as to the 
testimony of Geo. D. Markham, the 
prominent St. Louis agent, before the 
commissioner who is hearing evidence 
in the Missouri anti-trust proceed- 
ings. As to Mr. Markham’s motives, 
there is no question, but it is thought 
here he told more than was needed. 
Attorney Thos. Bates, of this city, 
who represented the companies, has 
stated to sume friends that some 
parts of the Markham testimony were 
very damaging. 

Whether a leading non-union com- 
pany that once belonged to the West: 


ern Union is furnishing information 
to the Missourj attorney general, is 
being freely discussed. Attorney 


General Hadley without some coach- 
ing would not have been able to have 
directed such pointed questions at 
witnesses. He is known to possess 
seme of the official bulletins of the 
Western Union. His familiarity with 
T’nion machinery is not due to what 
he could have picked up in a desult- 
ory way. 
o al * 

Eugene I. Wile, who goes to New 
York. Jan. 1, to take charge of the 
Eastern office of McLean Stinson & 
Co.. the Canadian firm that repre- 
sents a number of Dominion compa 
nies in this country for surplus lines, 
is now in charge of the Chicago of- 
fice of the concern. In fact he estab- 
lished it and he has developed a fine 
business. He formerly had charge of 


the surnlus line denartment in the 
cffice of John E. Hendrv, western 
manager of the Guardian and South- 
ern. Fer manv vears he was in the 


Chieagn agency of Wile Loele & Gut 


‘on, the senier vartner, Joseph M 
W's, being his brother Mr. Wi! 
v'll be a valuable addition to th 


syrnlvs line brekers in New York be 
cause he is a high class underwriter 
* x * 

The situation at St. Paul, Minn., be- 
came one of National interest because 
of the efforts of the National Agency 
Asscciation to line up the contendinz 
forces. For many years there have 
been some non-board offices in the 
city. A year ago Secretary Perry of 
the St. Paul pulled out and he wa. 
followed by others. The fear of a 
rate war has kept the conflicting ele- 
ments within bounds brit the situa 
tion has been unsatisfactory. Secre- 
tary Perry has refused to budge but 
scme of the Chicago managers went 
up to St. Paul and succeeded in get- 
ting the antagonists together. The 
Germania agreed to enter the local 
beard if Secretary Perry would do so 
and the former gave such instructions 
to its agent, Secretary Perry would 
not enter unconditionally but even 
with the conditions imposed it is 
said that all will join except the 
Northwestern National. 

* - cad 

As W. T. Jennings has moved to 
Sterling, Ill., and bought out a sta- 
tionery stcre, it is supposed that the 
plans of Henry P. Magill, of Chicago, 
and himself to organize a new fire 
company, have fallen through on ac- 
count of the financial stringency. Mr. 
Magill is secretary of the National 
Church Mutual and was at the head 
of the western end of the National 
American when L. S. Amonson, of 
Philadelphia was trying to promote 
the company. Mr. Magill got Mr. 
Amonson to allow him the use of the 
name and he and Mr. Jennings since 
then have been trying to swing the 
deal. 

* oe BJ 


the American National Fire 


Will 


of Rock Island, Ill., join the Western 
Union? The president, H. H. Cleave- 
land, conducts a big Union agency at 
Rock Island, one of the largest in 
the State outside of Chicago. Union 


rules prohibit an officer of a non- 
union company from _ representing 
union companies. Mr. Cleaveland 


can not afford to sacrifice his large 
local agency interests, so it is pre- 
dicted he will have to resign the 
presidency of the American Nationai 
or it will enter the Union. 


FORM NEW ASSOCIATION. 


Representatives of Non-Union Com- 
panies in Kentucky 
Organize. 


Twenty-one representatives out of a 
total of thirty-three non-union compan- 
ies doing business in Kentucky held 
a meeting in Louisville last week and 
organized the Kentucky League of 
Fire Underwriters. The meeting was 
called by A. F. Bolling of Louisville, 
special agent of the Spring Garden, 
who was made temporary chairman 
of the meeting and elected its first 


president. The other officers are as 
follows: Vice-president, H. G. Hoff- 
man, Mt. Sterling, Ky.; secretary- 


treasurer, C. B. Rogers, Jr., Louisville 
Kv.; executive committee—Gus M. 
Wise, Indianapolis, Ind.; J. W. Powell, 
Leuisville, Ky., with the president, 
vice-president and secretary-treasurer 
as ex-officio members. 

Correspondence has been had with 
all non-union companies doing busi- 
ness in the State and it is expected 
that practically all will instruct their 
revresentatives to join the league. 

Mr. Bolling in a statement says that 
the object of the league is to co-oper- 
ate with the Kentucky Board of Fire 
linderwriters with the idea of secur- 
ing representation in the appointment 
ef stamping secretaries and a voice 
in the underwriting legislation of that 
crgan‘zaticn. It is not the intention 
of the league to interfere in any man- 
ner wih the rate making machinery of 
the Kentucky board but the league 
simply desires a voice in formulating 
its underwriting policy commensurate 
with the assessments paid by its mem- 
bers and in accordance with the ar- 
rangements existing in several other 
States. 

The league will issue monthly bul- 
letins to members containing informa- 
tien pertinent to the business in the 
fiell and covering such subjects as 
bad physical hazards and general con- 
ditions. 

The annual meeting will be held the 
second Tnesdav in November of each 
year and the regular monthlv meeting 
wil] he held in Louisville each second 
Tuesday. 





ANNOUNCES FIELD CHANGES. 





Aachen and Munich Makes Several 
Special Agency Appointments. 


Under last Friday’s date United 
States Manager J. A. Kelsey, of the 
Aachen and Munich, announced to 
the field force a number of changes 
in the staff of the company. 

Dating from December 1 agencies 
in the States of Colorado and Wyom- 
ing will report direct to New York 
instead of to San Francisco as is now 
the case. Up to within six years ag» 
both States were under the jurisdic- 
tion of Mr. Kelsey, then western man: 
ager of the Aachen and Munich, so 
that in again assuming their supervi- 
sion he is but renewing an old asso- 
ciation. B. O. Selbach, of Denver, 
will continue in direct charge as field 


representative. 
As special agent in New Jersey, 
Eastern Pennsylvania, Delaware, 


Maryland and the District of Colum- 
bia, Thomas A. Hird, recently stamp 
clerk at Scranton, Pa., has been se- 
cured. He will maintain headquar 
ters at Philadelphia. Fred Giaben 
Krueger will have charge of Western 
Pennsylvania and West Virginia. 
maintaining headquarters at Pitts- 
He has been connected with 
the company for the past eight years, 
“and for a young man has had a good 
all-round experience in the business.’ 
Messrs. Hird and Krueger will travel 
the territory formerly supervised by 
Genera] Agent L. H. Quackenbush, 
whose promotion to the superinten- 
dent of agencies, was announced in 
the Eastern Underwriter a short time 
ago. 


hureg 





To Specialize on Lumber Insurance. 





Nels S. Darling, president of the 
Oklahoma Sash and Door Company, 
has been elected president of the Lum. 
ber and Hardware Merchants Insur- 
ance Company which has just been 
organized in Oklahoma City. The 
ecmpanv wilt make a specialty of lum- 
ber and hardware and implement dea!- 


ers’ risks throughout the United 
Stste and a number of lumber men 
end hardware dealers will be inter- 


ested in the company. The company 
has been in contemplation for severa! 
vears by the Lumber and Hardware 
Dealers’ Association of Oklahoma and 
Indian Territory. 


Indianapolis Fire Being Examined. 





The Indianavolis Fire Insurance Co. 
ef Indiananclis is now being examined 
hv the Indiana Insurance Department, 
this beine in preparation for the en- 
trance of seme additiona] territory 
next year. Ohio will be the first State 
applied to after January 1. 





SURPLUS LINES. 


LONDON LLOYDS. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDON 
LLOYDS Underwriters that accept American fire business only through our vi 
fice. Immediate binders given; 10 per cent. commission paid. Send us fall iu 
formation; also a list of a few represented companies and the amounts the: 


carry. 
below: 


A warranty will be required in some one of the companies mentiones 


London & Lancashire Fire Insurance Company; North British & Mercan 
tile Insurance Company; Liverpoo! & London & Globe Insurance Comp2ny; 
Phoenix Assurance Company, Limited; Commercial Union Assurance Com 
pany, Limited; Northern Assurance Company; Alliance Assurance Company 
Limited; Royal Insurance Company; London Assurance Company; Sun Insur 
ance Company of London; Continental Isurance Company of New York; Fire 
man’s Fund Insurance Company of San Francisco; Home Insurance Company 
of New York; Hartford Fire Insurance Company of Hartford; Insurance Coin- 


pany of North America. 


We invite Your Patronage and Promise Careful Attention to Your )aterest. 


MARSH & McLENNAN, 


Tondon Office, 123 Bishopsgate Street. 


New York Office, 54 William St. 


Chicago Office, 159 La Salle Street | 


Leopo d Gane 


Samue! Gans, 
Vice Pres. & Gen’! 


Pr sideut Mer. 


Samuel Gans Co. 
143-147 Franklin St., N. Y. 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 4835 Franklin 
Stocks handled at lowest percentage con- 
i-tent witn proper resu'ts, accompanied 
‘twais witn C- sh Guarantee. Our 
thods tortify adjusters in advance of clos- 
lo 8 
Always telegraph or telepho.e at our 
‘x pense. 
Expert advice cheerfully given. 
“EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 2U7 209 E. Madison St 





QUEEN 


Ins. Co. of America, 


NEW YORK. 





PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 





No. 68 WILLIAM ST.,, 
New York. 





EDWARD CLUFF 
54 MAIDEN LANE 
New York City 


o0oo°0 


Surplus Line 
INSURANCE 


000 
Reliable Policies Only 


Freeholders Ins. Co., Topeka, Kans. 


Travelers Fire Ins. Co., of Pine Bluff, 
» Ark. c 


Federal Llyods, of Chicago, TIL 
Reports of These Companies. 


SUN 


INSURANCE OFFICE 
OF LONDON. 


. 
ee 








FOUNDED 1710 


United States Branch: 


54 Pine St.. New York. 


Western Department: 


171 La Salle St., Chicago 


Pacific Department: 


215 Sansome St., San Francisco 





BY COURT DECREE, 

Arkansas Court Decides Case 

ing Status of Non-Ad- 
mitted Companies, 


Affect- 


A statute authorizing a service of 
summons against a foreign corpora- 
tion on any cause of action to be made 
upon a State auditor is held uncon- 
stitutional in the recent case of Cella 
Commission Co. vs. Bohlinger, 8 L. 
R, A. (N. S.) 537, 78 C. C. A., 467, 147 
Fed. 419, on the ground that a judg- 
ment on such service, without no- 
tice to the defendant, does not con- 
stitute due process of law. The cor- 
rectness of the decision in this case 
is established beyond question by au- 
thorites cited in note in 50 L, R, A. 
577, 591, showing that any form of 
substituted service to which the de- 
fendant has not expressly or implied- 
ly consented is insuflicient to con- 
stitute due process of law in an ac- 
tion against a foreign corporation 
which is not doing business within 
the State. Additional cases, and more 
recent ones, to the same effect are 
presented in the note in 8 L.R.A. (N. 
$5.) 537. In some of these cases resi- 
dent officers or directors of a foreign 
corporation which was not doing bus- 


iness within the State were served. 
In others, officers were served while 
traveling through, or temporarily, 
Within the State; and in all such 
cases the service was held invalid. 
It is somewhat notable that in vari- 


ous States there have long been stat- 
utes which in terms authorize judg- 
ments against foreign corporations in 
actions purely in personam on sub- 
stituted service.that in the light of 
these decisions are invalid. The stat- 
utes do not attempt to authorize any 
such proceedings against individuals. 
This seems to indicate that legislat- 
ures have not regarded foreign cor- 
porations as entitled to the same con- 
stitutional rights with respect to due 
process of law that individuals have. 
The conceded right of the legislature 
to exclude foreign corporations from 
the State seems to have given rise 
to the supposition that such corpora- 
tions had no rights while in the State 
except such as the legislature might 
choose to recognize. 

A peculiar theory of jurisdiction 
seems to be involved in some of the 
cases which deal with the question 
of the jurisdiction of a court on sub- 
stituted service. Repeatedly the 
courts have used language to indicate 
that they might acquire by some sub- 
stituted service a jurisdiction which, 
while insufficient to sustain a judg- 
ment beyond the limits of the State, 
would be sufficient to uphold a stat- 
ute within the State. 

It must be conceded that, when 
tnere is no federal question in the 
case, the courts of a State can, it 
they choose, recognize and enforce a 
domestic judgment that is not based 
on any valid service of process. That 
is only to say that in a purely domes- 
tie case the error of the courts of 





last resort in the State may have no 
remedy. If a court usurps jurisdiction 
and the highest court of the State 
sustains it, the wronged defendant 
must submit, unless there is some 
Federal question involved on which 
he can go into the Federal courts. 
But it is a strange theory which 


maintains that a court may have jur- 
isdicticn and yet not have it; that it 
may render a judgment valid in the 
State but not valid anywhere else. If 
a State court has jurisdiction, its 
judgment, by the Federal Constitu- 











tion, must be given full faith and 
credit in other States; if it has not 
jurisdiction, its judgment cannot be 
really valid anywhere, though tne 


defendant may be compelled to sub 
mit to it because he has no remedy. 


But this theory that a judgment on 
substituted service may be valid in 
the State, though invalid elsewhere, 


has often been declared. For instance, 


THE EASTERN UNDERWRITER. 


in Pope vs. Terre Haute Car & Mfg. 
Co. 87 N. Y. 137, in discussing a judg- 
ment against a foreign corporation, 
the court said: “It would be valid 
for every purpose within this State, 
and could be enforced against any 
property at any time found in this 
State. Its effect elsewhere need not 
now be determined.” Courts which 
have taken this position have gener 
ally ignored the fact that, if the court 
had jurisdiction, the judgment must 
be as valid under the Federal Con- 
stitution in other States as it was in 
the State where it was rendered. On 
the other hand, a lack of jurisdiction 
must, on all sound principles, make it 
invalid everywhere. Prior to the 14th 
Amendment, such a judgment, rend- 
ered without jurisdic‘ton, mighé be 
enforced in th sate Where it was 
rendered without remedy, bevcanse 
there was no way of reviewing it in 
the Federal courts; but, under the 
14th Amendment, prohibiting any 
State from depriving a person of 
property without due process of law, 
a judgment without jurisdiction seems 
to be clearly unconstitutional; and 
it has long been established that a 
corporation is a person, within the 
meaning of this provision. The anom- 
aly of holding that a judgment rend- 
ered without jurisdiction, and there- 
fore invalid in other States, can be 
valid in the State where it was rend- 
ered, seems to be necessarily abolish- 
ed by the 14th Amendment,—Ex- 
change. 


CAUGHT BY CHICAGO LLOYDS. 
Utica Manufacturing Concern Still 
Trying to Collect its Loss— 
Prospect Not Bright. 
Thompson, Richards and _ Brady, 
prominent local agents of Utica, are 
endeavoring to collect for one of their 
customers,—the Utica Drop Forge 
and Tool Company—$7,625.65, due 
from the Atlas Underwriters, Colum- 
bia Fire Association, Equitable Un- 
derwriters, German American Under- 
writers and the Merchants Fire and 
Marine Underwriters, all fake Chi- 
cago Lloyds. Policies of the worth- 
less concerns were secured through 
John L. Lucas, an underground brok- 
er, Who now disclaims all responsibil- 
ity for the character of the institu- 

tions, 

The plant of the Utica Drop Forge 
and Tool Company burned on June 
25th last, and of the $177,139.64 insur- 
ence involved, all, save that had with 
the fake Lloyds, has been paid. 


WANTS COMMISSION. 


Tanenbaum Sues Newark Client for 
Brokerage—Premiums Not Paid. 





“Mose” Tanenbaum, the well-known 
contract broker of New York is suing 
Simon Heyman, a Newark, N. J., 
merchant now going through bank- 
ruptey proceedings, to recover $500, 
which, he claims, is due him for plac- 
ing fire insurance policies. A note 
given for the amount had been pro- 
tested. When protest was made the 
assured ordered the policies cancell- 
ed, and now seeks to evade liability 
upon the ground that as Tanenbaum 
did not pay the premiums, the poli- 
cies were not in effect, and hence no 
service had been rendered. 

The referee hearing the 
the matter under advisement, 
will announce his decision Jater. 


case has 
and 


Special Hazards. 


We are indebted to Rough Notes 
Co., Indianapolis, for a copy of “Spec- 
ial Hazards,” embracing ten lectures 
delivered before the Insurance Club 
of Chicago during the past season. 
The price is $1 and it is worth more. 





Control of Union of Philadelphia. 

It is understood that important 
changes are jmpending and are prac- 
tically settled, says “The StandarJ, 
in the control of the Union of Phii 
adelphia and the Insurance Company 
of the State of Pennsylvania. These 
will be announced as soon as the re- 
port of the examination, now in pro- 
gress by the Pennsylvania and other 
departments, is concluded. 


In New Quarters. 

Since the 2nd inst. the Pacific Coast 
Department of the Pennsylvania Fire, 
R. W. Osborn, manager, has been 
comfortably settled in new quarters 
at 558 Sacramento street, San Fran- 
cisco. The company was_ roughly 
treated by the earthquake and result- 
ant conflagration that swept San 
Francisco last year, but its many 
policyholders there had no reason to 
complain of the manner in which it 
met its obligations, 
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(Continued from page 6) 

deposit not drawing interest, which 
is due to the need of a large sum of 
ready cash to attend to their rapidly 
widening operations. Besides, the of- 
ficials are taking the necessary time 
to find acceptable and profitable se- 


curities. The officers in charge of the 
matter, however, have promised to 
give this 


their 
attention. * * 

The company requires its agents to 
settle for all policies delivered within 
thirty days from issue, and, as prev- 
iously stated, the company must de- 
posit the necessary reserve with the 
State department before a policy gets 
the superintendent’s signature, estab- 
lishing unquestioned security on 
every policy issued. 

The company’s books show an ac- 
count with various banks in the sev- 
eral States where they are operating 
which helps to give them prestige and 
standing or as convenience. 

Written a Larae Amount of Business. 

The acquisition of the enormous 
amount of business written in so 
short a time has been attended with 
rather a high rate of cost, but noi 
exceeding that of other .companies 
with similar conditions prevailing in 
the past. The management, how- 
ever, are looking carefully to this 
matter now and the expense, commis- 
sions and rates are being held to as 
low a figure as possible. The salaries 
of the officers I do not consider ex- 
travagant and the company cannot 
help but experience a very low rate 
of mortality for every risk having 
been subject to so recent and careful 
a medical examination, and as a mat- 
ter of fact out of the $22,000,000 of 
insurance written not a death has 
eccurred to this date. 

As of Oct. 31 the condition 


prompt and careful 
aK 


of the 


company was as follows: 

Premiums (net) ............ $617,635 
co” er eee 738,502 
eer eee 321,115 
Total disbursements ........ 435,323 
Admitted assets ............ 378,074 
REEL pipe tadiac'araln ewes obs ae 100,000 
TOL TUONO 45 Ks eraeee anes 78,521 
Pee OEE |g. fi sig wertins. dh0% 153,695 


Disability Clause. 
I wish also to add relative to the 


company’s disability clause, upon 
careful examination of this feature, 
discloses the fact that the company 


pays out no cash or other considera- 
tion as a result of such disability, 
but continues the insured, in good 
standing until death, leaving him the 
option, should he so elect, of sur- 
rendering his policy and accepting 
the cash value. It makes a further 
provision that in event of his recov- 
ery he shall begin the payment of 
premiums. The actuary, John H. Up- 
ton, tells me that they consider this 
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worth 25 cents per thousand per an- 
num and the company will be charged 
with ie liability at the close of each 
year, the unearned portion. 





INDUSTRIAL NOTES 
(Continued from page 7) 
pointed August 12th last, has made 
a remarkably good showing, and the 
prospects for a brilliant record are 
exceedingly bright. Mr. Rogerson has 
a well deserved record as a producer 
and his ability for handling men suc- 
cessfully igs the secret of his success. 
The home office district, Washington, 
D, C., will have a phenominally suc- 
cessful year. This company stands 
pre-eminently first among the many 
companies doing business in the Dis- 
trict of Columbia for fair dealing and 
clean and upright methods. Its as- 
sistancy and agency corps are made 
up of men of unblemished character 
and intelligence of a high order. Their 

watchword is Progress. 

The latest report from the Metro 
politan Intelligencer shows Assistant 
Superintendent F, F. Kiesewetter, of 
the Stuyvesant Heights, Brooklyn 
district, Superintendent H. C. Steig- 
litz, is No. 1 in the Metropolitan Ter- 
ritory of the Industrial Department. 
There are also on this list from this 
district Assistant Superintendent C. 
M. Lohner, No, 5, and Assistant Su- 
perintendent James Young, No. 25. 
Among the leading agents for the year 
in the Industrial Department Agent 
R, C. Marten stands No. 7 and Agent 
J. N. Lamarau, No, 10. 





J. A. Stark, Assistant Superinten- 
dent of the Prudential at Dover, N. 
J., and his staff during the week of 
October 28th, wrote seventy-six Indus- 
trial Applications for $7.71; Assistant 
J, Beidleman, fifty-one applications for 
$5.08; Assistant H. F, Dow, sixty ap- 
plications for $4.77; Assistant C. Boyd 
forty-seven applications for $4.61; As- 
sistant D. J. Randall fifty-one appli- 
cations for $4.32; Assistant D. Van 
Etten, seventeen applications for 
$1.73. Superintendent King thinks that 
while Easton, Pa., is a good district, 
Dover, N. J., is still on the map, 

Agent T. G. Carter, (“Uncle Tom” 
Carter), of the Baltimore 1 district 
of the Prudential, died on the 12th inst., 
after a protracted sickness and his 
associates in Baltimore learned of his 
death with the deepest feelings of 
regret. “Uncle Tom” was one of the 
foremost agents of this district at all 
times and two years ago was its su- 
preme leader. He was possessed of 
a very sunny disposition, was a hard, 
earnest worker, and never so happy 
as when helping the staff by word 
and action towards higher results. He 
will be missed. 

Superintendent Charles Shafer, of 
the Carondelet-St. Louis District of 
the Metropolitan, has been doing more 
than making “increases” for Septem. 
ber and October. He has also been 
reading up the Missouri and Arkansas 
game laws and timed his vacation to 
match. Accordingly, he is having the 
time of his life hunting, fishing and 
feasting on possum and “Yams” in 
the Ozark territory, somewhere. along 
the Arkansas border, and he is not 
likely to get back to St. Louis until 
he has clipped the last coupon on his 
time limit. 





The “boys” of the Richmond, Va., 
District, of the Life Insurance Com- 
pany of Va., while having been given 
a “lemon” during the week of Novem- 
ber 4th, came up smilingly the suc- 
ceeding week and “squared” them- 
selves, not only as regards new busi- 
ness but collections as well. 


Superintendent 





Assistant Charles 
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Roesch, of the Metropolitan’s Buffalo 
District, Superintendent G, S, Stani- 
land, has been bereaved of his mother 
who died on the second inst. Mr. 
Roesch has the sincere sympathy of 
every member of the staff. His con- 
nection -with the Metropolitan dates 
back twenty years. 





The staff of the Newark, N. J. Dis- 
trict, of the John Hancock, Superin- 
tendent B. J. Marley, enjoyed a ban- 
quet at Achtel, Stetters, during the 
past week. There was present a num- 
ber of superintendents of districts in 
adjacent States. Usually when a John 
Hancock -superintendent “blows” him- 
self, a good time prevails and enthusi- 
ams runs high, 





Agent Marcus Rabinowitz, of the 
Newark, N. J., District, of the Metro- 
politan, Superintendent John I. 
Adams, is going to make a mark for 
himself. He began work as a green 
agent September 9th, 1907, and during 
the month placed $5,500 ordinary, and 
in October $3,000, and has business 
in the mill for November. His larg: 
est policy was only for $1,000 and all 
business was placed and paid for 
within forty-eight hours after being 
issued. Agent Rabinowitz is also writ- 
ing a good amount of industrial busi- 
ness. 


Agent A. J. Stanley, who recently 
took to himself a wife, was offered 
promotion to an assistant superinten- 
dency in the Chicago No, 7 District, 
of the Prudential, Superintendent E. J. 
Nealy, but declined the honor. “The 
man upon the Debit” is learning the 
value of his position these days. Agent 
Heneghan did, upon the earnest re- 
quest of his superintendent, accept a 
promotion to asst. superintendent in 
his own district, succeeding Asst, A. 
L. Burrucker, who resigned October 
26th, on account of ill health, leaving 
immediately for Los Angeles, Cal. The 
best record in October was made by 
Agent A. J. Brinkham, $3.45 Industrial, 
net increase, and $2,000 Ordinary. 
Agent W. T. Raines was a close sec- 
ond with $3.00 Industrial and $2,000 
Ordinary. Good records were also 
made by Agents C. E. Scott and T. 
Donahue. $ 

John H, Dunn, agent of the Metro- 
politan, at Norwich, N. Y., is con- 
sidered one of the most progressive 
and up-to-date agents of the Bingham- 
ton District. He has an $80,000 debit 
which is always 100 per cent. in ad- 
vance payments, and while it is scat- 
tered over a large territory covering 
several towns, he has made over 30 
cents per week industrial increase and 
has written $15,000 ordinary since tak- 
ing charge July ist, 1907. During 
that time he has taken unto himself 
a wife, Miss Anna Kelly, one of 
Binghamton’s most accomplished and 
up-to-date bookkeepers and _ stenog- 
raphers, who is proving a valuable help 
to him. Mr. Dunn believes in having 
the best of everything, and has car- 
ried this idea out in every way since 
associating himself with the company. 
They are both very deservedly popu- 
lar at Norwich and there is not the 
least doubt but what for this year 
and for future years Mr. Dunn will 
always make a fine record, which will 
zain for him merited advance in his 
chosen life work, 

Superintendent L. F. Miller, of the 
Allentown, Pa., 1 District, of the Pru- 
dential and the members of his staff 
have produced wonderful results for 
the week of November 16th. Think 
of it! Six hundred industrial appli- 
cations and $28,500 Ordinary. Now, 
this certainly is something to be very 
proud of and if the Prudential has any 
other districts that think that this is 
not grand work, he would like to hear 
from them. 
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Cc. W. DORSEY RESIGNS. 





Inter Southern Life of Louisville to 
be Reorganized, 

C,. W. Dorsey, fourth vice-president 
and general manager of the Inter 
Southern Life, has resigned to take 
effect immediately and his resigna- 
tion is followed by that of Houston 
Shaw, of Dallas, superintendent of 
agents for Texas, Mr. Dorsey’s plans 
for the future are not matured but 
the probabilities are that he will en- 
gage in the insurance business in 
Louisville He became fourth vice- 
president and general manager of 
the company in December of last 
year. The Inter Southern began 
writing business in April and has 
put $1,500,000 on its books in that 
time. The directors of the Inter 
Southern Life have undertaken a 
complete reorganization of the com- 
pany. 





Increasing Assessments, 

The Bankers Life of this city has 
made proposals to holders of “Class 
A” certificates whereby rates may 
be brought up to a figure providing 
adequate funds to meet claims and 
expenses incurred. One is that the 
members of “Class A” shall be as- 
sessed beginning Dec. 1 an amount 
equal to the aggregate of the accru- 
ing death claims in their class. The 
second is that they shall take out the 
level premium policies, paying a pre- 
mium on the basis of attained age. 
The company offers itself to pay the 


first year’s premium. 
The members in this class are 
survivors of the old Bank Clerks’ 


Mutual Benefit Association, who hold 
contracts calling for the payment 
monthly of an assessment of $1 for 
each death occurring in the class. 
The business has been conducted at 
a loss for some time and it is now 
proposed to bring it up to a self- 
sustaining basis. 





Opportune Time To Write Business. 

The new business of the Manufac- 
turers Life of Toronto for October 
amounted to $828,349 an increase of 
$180.868 as compared with the simi- 
lar month of last year. The new busi- 
ness for the first ten months of 1907 
Was $8,364,665, or $321,352 more than 
Was secured during the same period 
of last year. In speaking of the 
opportune time to write life insur- 
ance, Assistant Manager Junkin says: 

“It seems to me that now is a good 
time to go to the man who has been 
telling you he could make better us2 
of his money than by putting it into 
life insurance. You can show him 
the enormous shrinkage that has tak- 
en place in the last few months in 
many securities that were consider- 
ed gilt edge, and to some of which 
he had, perhaps, pinned his faith. 
His life insurance, if he has any, 
bas not depreciated in any way, and 
if he needs a little cash he can walk 
into his life office and get it in a few 
minutes without being held up for 
an exorbitant rate of interest, and 
without being made to feel that he 
is under an obligation to someone.” 





Outlook Warrants Return. 


The Washington Life has appoint- 
ed James L, Cummings, of Portland, 
its manager for the State of Maine. 
Mr. Cummings was formerly con- 
nected with J. Putnam Stevens, gen- 
eral agent of the Massachusetts Mu- 
tual at Portland, but resigned to en- 
gage in another business. By re- 
turning to life insurance work, Mr. 
Cummings expresses by act a con- 
viction that the future of the busi- 
ness is all right. 





The Selling of Life Insurance. 





There seems to be a demand for a 
man who is capable of telling the new 
agent how to write life insurance. It 
appears, however, that such a person 
has yet to be born. One finds that 
“there is no royal road to knowledge,” 
nor is there a royal road by which to 
discover in the average man the one 
chord in his makeup by which you 
can convince him that he should in- 
sure his life. 

Arguments you may present to one 
man may not have any weight with 
another, and even may prevent you 
insuring the other man. “There are 
many men of many minds.” This the 
life insurance agent soon realizes, and 
he finds he must be capable of adapt- 
ing himself to the man as he finds 
him, also to the conditions surround- 
ing him. One must know what to 
say and when to say it, and be care. 
ful not to say too much. There are 
certainly times in a solicitor’s exper- 
ience when silence is golden. If your 
man is thinking hard do not interrupt 
him, but be ready to meet his glance 
and inquiry, and, above all, be honest 
in every statement you make, espec- 
ially as to future dividends. 


Nearly all of the life insurance 
companies are on a 3 or 31-2 per 
cent. reserve basis. Nearly all of 
them are safe and sound financially, 


and there is no reason whatever for 
a policyholder to expect that any one 
company will earn and pay dividends 
to any great extent larger than other 
companies. It demands, of course, on 
interest earnings and the expenses of 
the company. 

Life insurance as it is written to- 
day is better than ever before, and 
the nublic is beginning to realize it 
and give it its support. Life insur- 
ance has been keeping pace: with 
other public necessities. To the 
young man full of energy and versatil- 
ity there is no better field of labor 
than the one opened in life insur- 
ance. The intelligent man will find 
the selling of 'ife insurance honest, 
healthy, pleasant and remunerative, 
and as the months and years go by, 
he will feel more and more that he is 
filling one of the positions in life 
which necessity demands, reason nur- 


tures and for which the blighted lov- 
ed ones breathe their thankfulness 
and blessings. 

Life insurance must still be con 
sidered in its infancy. The oldest 


companies are but about 50 years of 


age. Nine out of every ten male 
members of society are uninsured 


but the army of members of life in- 
surance companies is steadily in- 
creasing with the passing years, and 
it is predicted that in the near fut- 
ure life insurance will be recognized 
as one of the prominent aids to the 
State and nation. Some day it may 
be given a seat at the President’s 
official table, because there is not a 
city, a town or a hamlet in this broad 
land where the benefits of life insur- 
ance have not been felt and which 
does not have its supporters of this 
great beneficence.—“Pittsburgh Life 
Pusher.” 


Level Best. 





What is the meaning of the phrase 
“doing one’s level best?” As it is 
often used, it is evidently intended 
by the speaker to mean doing one’s 
very best at a given time, or in a 
specific event. But there is a broader 
and better significance to it than that, 
fine as that is. It is no small thing 
for a man to have the right to say of 
himself, or better still, to elicit it 
from others, “he did his lever best 
that time.” Yet the very words “that 
time” themselves indicate that the 
splendid effort that called them forth 
was exceptional, unusual, and that the 
man of whom they were spoken was 
not often, or at least usually, entitled 
to such praise. In fact, one’s level 
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best is one’s sustained best, and the 


man who does his level best is not 
the man who occasionally makes a 
spurt that evokes commendation by 


its very unusualness, but rather th 
man who steadily maintains at a high 
level, or better still, at a constant 
upward grade, the accomplishment of 


his purpose in life. That type of 
man rarely, if ever, congratulates 
himself and is apt to be honestly sur 
prised when some one else compli 
ments him. He perceives that, as 
some one has said, “Achievement 
must be continuous, or it ceases to 
be at all.” St. Paul puts it this way 
in writing to the Philippians: “Not 


as though I had already attained 


but this one thing I do, for 
getting those things which are behind 
and reaching forth unto those things 
which are before, I press toward th 
mark.” Tuoday’s best is only so when 
it is better than yesterday's: and one 
Joes h's level best only when each 
day’s doing, serving as a stepping 


tomor- 
forward 


stone to a higher achievement 
row, proves the steady, even 


and upward drive of his will It is 
the “still achieving, still pursuing” 
of Longfellow. A recent article on 
the United States Navy in one of the 
illustrated weeklies says: “If the 
wardroom were satisfied with the 
navy, it would be time for the coun- 
try to be dissatisfied.” The truth 
is, that when anybody gets pretty 
well satisfied with himself or his 
achievements he has about outlived 
his usefulness A curious sidelight 


upon this is found in the rules of her- 
aldry, where the technical use of the 


word “achievement” is limited to the 
display of the escutcheon of a de- 
ceased person at his funeral. 

This train of thought is prompted 
by the spurty, uneven work of some 
of us. For instance, here is Novem 
ber, vacation time was over some 
weeks ago, certainly by the last of 
September, vet these folks are nof 
yet under full steam Some of us 
take longer to get over a vacation 


than to recover from typhoid fever. 


We work hard to get in shape for the 


vacation, place all our renewals, but 
ton up every prospect we can, close 
the desk with a good deal of self- 
satisfaction, because we have earned 
a rest and our business is in shape 
to leave for a while, say to ourselves 
“Well, I did my level best that time,” 
and then live on our sense of com- 
placency as a steady diet long after 
vacation is over and we are back in 
town, until we are jolted awake to 
find things slipping away from us 
Oh, of course, we don’t let them 
keep on slipping when we notice the 
drift. We put on extraordinary pres 
sure, try to make up for lost time 
possibly succeed to some extent in 
the effort, and the twelve months 
average fairly well after all. But we 
have been betraved into false cur 
rents and have really thrown away 


half or more of the benefit of the va 
cation That’s a bad word, anyh 
vacation It means to vacate, 
make vacant. And that’s just what 
vacstion does for some of us. It emp 
ties us of the habit and enjoyment 
and grasp of work and leaves us fla 
cid and stale when it is over. Let 
us abandon “vacation,” and hereafter 
let us “recreate” instead It is a 


long time ahead to next summer, but 
let us begin right now, if we haven’t 
already begun, to earn an outing 
then. Lots of us expect the outing 
just because it is the outing season 
and “evervbody else is going,” wheth 
er we have earned it, or need it, or 
not. Now, in plain English, it is far 
cical for one to speak of taking rec 


who has no expended force 


tissue to be 


reation 
or used up 


recreated. 


G. R. Griffin, of Boston, has been 
given the general agency of the Title 
Guarantee and Surety Company of 
Scranton, for Maine, New Hampshir 


Vermont and Massachusetts. 
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CASUALTY AND 
SURETY HAPPENINGS 
WITH FLYING COLORS. : Surety Company smilingly turned 
aici tes over to the governing powers, $100,- 
Insurance Department Examiners 000; $75,000 of which covered de- 


Have Only Words of Praise for 
American Surety Company. 





“It would be difficult to imagine a 
more satisfactory condition of affairs 
existing in an insurance office than 
was found here.” Thus the repre- 
sentatives of the insurance depart- 
ments of Maryland, Minnesota and 
Virginia comment upon the condition 
of the American Surety Company of 
New York, at the conclusion of a 
thorough investigation of its  ac- 
counts. After the company’s annual 
statement as of December 31, 1906, 
was verified, the examiners brought 
the figures down to September 30th 
last, its “excellent system of accounts 
rendering this an easy matter.” 

At the latter date the admitted as- 
were found to be $6,701,326.51, 
with an additional $402,200.17 unad- 
mitted. At the same time the sur- 
plus over and beyond the capital of 
$2,500,000 and all other liabilities, ag- 
gregated, $2,395,754. The real estate 
was found to-be conservatively val- 
ued, and all stocks and bonds and 
cash in banks properly placed. The 
amount received for unpaid losses 
was deemed adequate, while praise 
is given for the manner in which the 
unearned premiums are handled. 

Concluding the report states: 

“It would be difficult to imagine a 
more satisfactory condition of affairs 
existing in an insurance office than 
was found here. The company’s 
treatment of its policyholders is just 
and liberal: its bookkeeping and ac- 
counting methods are most excellent; 
the checks which the various depart- 


sets 


ments have upon the operations of 
each other are thorough and com- 
plete; the premiums charged are 


adequate and seem to be calculated 
with a due regard for scientific ne- 
cessities. While an _  inconsiderable 
number of bonds was found in ex- 
cess of the ten per cent. limitation, 
it is the express intention of the offi- 
cers to confine their future issues 
and renewals strictly along the lines 
of the present limitation laws. 

“Every facility was afforded the 
examining force for obtaining the in- 
formation which it desired. 

“The company has a large amount 
of Salvage which it has received on 
its claims: no credit for which is 
given in this statement. These as- 
sets, which are not carried. on the 
books of the company, amount to 
over $200,000. 

“It seems that some method should 
be devised whereby corporations of 
this nature can receive credit for as- 
sets of this kind, and we respectfully 
recommend that some rational rule 
be agreed upon by Insurance Depart- 
ments for the treatment of this item.” 

Actuary S. H. Wolfe, of this city, 
was the examiner in charge and dir- 
ectly represented the Minnesota In- 
surance Department. 





Pay Large Amounts. 





A striking evidence of the value of 
depository bonds when issued by re- 
sponsible corporations was afforded 
last week, when the National Surety 
Company promptly paid upon the de- 
mand of the State Treasurer and 


State Comptroller, into the coffers of 
New York, $125,000, being the amount 
of its bond covering the public de- 
posit in the Borough Bank of Brook- 
lyn. 

In like manner the Empire State 


posits in the Williamsburg Trust Com- 
pany and theremaining $25,000in the 
First National Bank, of Brooklyn. 
While all three of the banking insti- 
tuticns named suspended payment in- 
consequence of the stringency in the 
money market, it is improbable that 
depcesiters will suffer any particular 
loss, 





EXPENSES TOO HIGH. 
Reason Why the Preferred Withdrew 
From Great Britain—Loss Ratio 
Low. 

W. C. Potter, secretary of the Pre- 
ferred Accident Insurance Company 
arranged to reinsure the British busi- 
ness of his company in the Employ- 
ers’ Liability Assurance Corporation 
while abroad recently, the transfer 
taking effect November Ist. 

The Preferred invaded Great Brit- 
ain proper about seven years ago, be- 
ing the first American accident insur- 
ance company to go abroad. During 
this time it has built up a nice busi- 
ness with the exceptionally low aver- 
age loss ratio of 24 per cent. This 
would indicate that it was very profit- 
able to the company, but it was nec- 
essary to maintain a foreign office 
and all the expenses incident thereto. 
On the other hand growth was slow. 

It will be recalled that the Conti- 
nental Casualty and North American 
Accident also established British of- 
fices. but withdrew after a short stav. 
The trouble is Britishers do not warm 
up to American ideas with any de- 
gree of rapiditv. In the case of the 
Preferred, its business was confined 
strictly to one class, namely prefer- 
red accident risks, while its competi- 
tors, staid old English institutions, 
transact fire, marine, accident, plate 
glass, burglary, life, and in fact, near- 
lv every kind of insurance known. 
This quite naturally is a handicap, 
at least in the expense line, which 
was the princival cause for the with- 
drawal of the Preferred. 

The Employers’ Liability had but a 
very small accident business, so that 
by this transfer the corporation se- 
cures a neucleus for a_ profitable 
branch and some good agents to as- 
sist in building it. 











Special Agent for Southern Ohio. 


C. M. Piatt, a graduate of the home 
office of the Fidelity and Casualty 
Company, and recently representing 
it in Pennsylvania, has gone into the 
Southern Ohio field, where as special 
agent, he will have charge of its fi- 
delity lines. He will make headquar- 
ters at Cincinnati, reporting to Gen- 
eral Agent James R. Millikan. Mr. 
Piatt is a young man of fine intellig- 
ence, tact and industry. He should 
do well in his new territory. 





Finds Companies Thoroughly Solvent. 

Concluding his critical examination 
of the American Bonding and the Fi- 
delity and Deposit companies of Bal- 
timore, Lewis L. Delafield. as_ ref- 
eree, has reported to the State Su- 
vreme Court, the entire solvency of 
both institutions. 








George Nichols, postmaster at Rye. 
N. Y., has been missing for some 
days. An investigation of his ac- 
counts is said to have disclosed a 
shortage of $3,000. 
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FUNDS WELL INVESTED. 





President Armstrong of Philadelphia 
Casualty Calls Attention to Se- 
curities Held. 

In a letter to the agents of the 
company, R. B. Armstrong, president 
of the Philadelphia Casualty. calls 
attention to the character of invest- 
ments held by the institution. He 

says: 

“At this time, when many financial 
institutions are in difficulty, it is the 
duty cf every one interested in the 
welfare of the country, to maintain 
confidence where confidence is due. 
An insurance company is, in a larger 
sense possibly than any other insti- 
tution, acting as trustee for its policy- 
holders, and therefcre it is important 
to you as a representative of this 





company to be in a position to ai- 
vise the policyholders as to the dis- 
pesition of the funds for their pro- 
tection. 


“It is with great pleasure that I am 
ab'e to say that The Philadelphia 
Casualty Company’s funds are invest- 
ed in the highest class of investment 
securities, and that this company does 
not own a single dollar cf stock in 
any corporation in the world. Its 
investments are in gold bonds Na- 
tional, City, State and some of the 
standard Trunk Line underlving se- 
curities which are first- mortgage 
liens upon the property. In addition 
to this, the funds are invested in 
first mortgages cn rea! estate. in no 
instance exceeding fiftv per cent 0 
the land value of the property. 

“The investments are widely dis- 
tributed and selected only on merit. 
There is no speculative feature in 
the management of this company 
whatsoever, and its Iecation in Phil- 
adelphia. a citv world-famed for its 
conservatism and solid business 
strength. is an additional guarantee 


of protection to the policyholder in 
this company. 
“Furthermore. the Philadelphia 


Casualty Companv has depcsited with 
the Insurance Commissioner of the 
State of Pennsvivania. $259.000 in 
government bonds for the protection 
of its policybo'ders. This company 
therefcre desires vou to advise your 
policvholders of these facts, not as 
an explanaticn nor apo'ogv, but as 4 
duty due to the community in which 
you live to do vour part in restoring 
eenfidence in fiduciary institutions, 
and esnecially in the company in 
which they are insure. 


” 


Must Pay $4,000 Damages. 


When automobiling near Haw- 
thorn, N. Y., over two years ago, 
Isidor Wormser, Jr., of New York 


city, ran over Slyvester Lee, of Pleas- 


antville. The latter, who was 71 
years of age and weighed more than 
200 pounds, was so seriously hurt 
that death resulted not long after. 
His estate sued Mr. Wormser for 


$50,000 damages. A verdict for $4,000 
was awarded in the Supreme Court 
on the 13th inst. 








National Surety Appoints General 
Agent at Omaha. 
While in the west recently Presi- 


dent W. B. Joyce, of the National 
Surety, appointed Jcseph Barker, of 
Omaha, as general agent of the com- 
pany for a considerable part of the 
State. The National’s only other Ne- 
braska general agency is at Lincoln, 
its representative there being the E. 
P. Hovey Company. 





Adds to its Directorate. 

On Thursday last the following- 
named were elected to membership 
on the directorate of the Aetna In- 
demnity Company: J. G. Robin, presi- 
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dent Washington Savings Bank; W. 
A. Keener, ex-Judge of Superior 
Court, and Vice-President C, C. Dick- 
inson, of the Carnegie Trust Com- 
pany. 
WELL PROTECTED. 
American Fidelity Company 
Abundant Indemnity Behind 
the Spearin Bond. 
Althcugh the Federal Government 
has cancelled the contract held for 
several years by George B. Spearin, 
of New York, for the construction of 
concrete dry dock No. 4, at the 
Brooklyn navy yard, and will read- 
vertise the work, Spearin’s bondsman, 
the American Fidelity Company, of 
Montpelier, Vt., is not at all worried 


Has 


over the development, its manage- 
ment professing to be well protected 
with approved’ collateral against 
heavy loss. 

Approximately but 15 per cent. of 


the work has been accomplished and 
by far the worst part remains to be 
done. In the process of excavation 
Mr. Spearin struck a hidden sewer, 
the presence of which materially af 
fected his plans. Cognizance of this 
Lact hes been taken by the Govren- 
ment authcrities, who have come to 
an arrangement with the American Fi- 
delity people upon the subject. 

The surety bond is for $150,000 and 
is carried net by the company. It 
was written by Myron D. Long, at 
the time associate general agent of 
the American Fidelity at New York 
city, but no longer in the company’s 
service. Not a surety underwriter 
himself, Mr. Long, without conferring 
with those in the concern’s manage 
ment familiar with the hazardous 
nature of the work, gaily issued the 


dry dock bond, and felt (until he 
heard from headquarters) that he 
had performed a meritorious act. 


Trying to finish the Charleston 
Mass., dry dock for Uncle Sam after 
the contractor had defaulted, caused 
the collapse of the City Trust, of 
Philadelphia, three years ago. 


Gets Law’s Extreme Penalry. 





Following his conviction of the em- 
bezzlément of $40,000 of school funds, 
and about $12.000 of general city 
money, H. A. Tilley, former clerk of 
Telluride, Colo., and also clerk of 
its school board, was on Saturday 
last, sentenced to the penitentiary for 
from thirty-three to forty-two years. 

John Luck. for years the trusted 
bookkeeper of the commission house 
of A. Behrens & Co., New York city, 
has been arrested. He is accused of 
stealing $4.000 from the concern by 
means of check raising. 








Bonded for $10,000. 
Charged with embezzling $16,600 
from the Foster State Bank of Fost- 
ter, Ky., of which he was cashier, 
Daniel C. McKnight is now under 
arrest. He is bonded for $10,000, and 
the loss in excess of that sum will 
be borne by the directors. 








WANTED. 





General Aaqent with established of- 
fice, would like to represent for St. 
Louis or Missouri, a first-class cas- 
ualty company. Address “H,” care 
Eastern Underwriter. 





A capable, energetic; reliable man, 
or firm, to represent an up-to-date Ac- 
cident and Health Insurance Com- 
pany in Elmira, Syracuse and Ro- 
chester. Up-to-date policy contracts 
and a direct contract for a general 
agency with renewals. Address “N. 
Y.,” The Eastern Underwriter office. 
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RALPH BUTLER. 


Absence from the city prevented a 
personal reference by the writer to 
the death of Ralph Butler, late secre- 
tary and general manager of the Cen- 
tral Accident Insurance Company, an- 
nouncement of which appeared in our 
issue of last week. 

Our acquaintance with Mr. Butler 
was of the most cordial and intimate 
nature, and extended over a period of 
twelve years. It was our privilege 
to talk with him in his office in Pitts- 
burg the day he left for an extended 


rest. He promised to visit our office 
before going to the sanitarium, 
through which he vainly hoped to 
regain health and _= strength. He 


realized that it was utterly impossi- 
ble to regain his normal condition 
and remain near the office. The Cen- 
tral was supreme in his thought and 
no power could keep him from the 
post of duty when in hailing distance. 
But that he believed his end so near, 
we cannot conceive, 

Mr. Butler went to 
organized the Central, commencing 
business in 1895 with a capital of 
$100,000. He was practically a strang- 
er in the city, but was a man of tre- 
mendous energy and conviction, 
strong personality and persistent de- 
termination, making success assured. 
His desire to give adequate returns 
to those who backed financially his 
knowledge and ability, proved a han- 
dicap but not a barrier to progress. 
A glance at the record of the com- 
pany will show that it has paid divi- 
dends to stockholders from the start, 
the amount paid last year being $24,- 
000, or 8 per cent. on a capital of 
$300,000. The company has also de- 
clared stock dividends to equal the 
surplus originally paid in by _ stock- 
holders. Notwithstanding this it was 
able to make the magnificent showing 
on January ist of this year, of assets 
$773,770; net surplus, $163,486, and at- 
tained a premium income during last 
year—largely from personal accident 
business—of nearly $600,000. Ralph 
Butler served the men who placed 
their confidence in him in a most 
creditable manner, 

He originated the Accumulative 
Benefit feature which has been adopt- 
ed by most companies and which has 
been pronounced the most substantial 
addition to the accident policy since 
its conception. Many efforts were 
made to persuade him to abandon the 
idea, but all to no avail. His faith 
in its merits could not be shaken. He 
was a student of casualty conditions 
and the business could ill afford to 
lose his analytic, fertile brain. In 
the matter of policy, he was a con- 
servative, not easily led away with 
whimsical ideas and venturesome pro- 
jects. For this reason, the writings 
of the Central for many years were 
confined entirely to personal accident 
insurance, 

The friendship of Mr. Butler was 
worth seeking. He was big-hearted, 
loyal, sympathetic and ever ready to 
assist, either with advice or work, 
wherever possible. At the home of- 
fice the most cordial relationship ex- 
isted between general manager and 
other employes. He knew them all, 
and was one of the family. 

Mr. Butler was a writer and speak- 
er of note. For many years he took 
an active part in politics—both as a 
campaign speaker and contributor of 
literature, In this his policy was sim- 
ilar to that adopted in insurance 
work, A course was mapped out after 
careful consideration and followed un- 
swervingly. 

His contributions to insurance lit- 
erature are well known. An agegres- 
sive writer, he frequently incurred 
opposition and though smarting un- 


Pittsburg and 


der severe criticism, he was a fair 
fighter and carried no malice. 

His death may have been due to a 
complication of diseases, but one of 
the principal ones was that of over- 
work. For many years he was first 
to enter the office of the company in 
the morning and last to leave at 
night. He assumed responsibility not 
only for management but also bur- 
densome detail, enduring a strain to 
which a splendid physique succumb- 
ed, 

The following by Richard A. Ward 
of Wilkes Barre, Pa., expresses the 
sentiments of a host of friends: 

“Ralph Butler was one of Nature's 
noblemen. He possessed almost ev 
ery quality which goes to bring suc 
cess in life and at the same time 
command the love, esteem and re 
spect of his fellow man. Honor in 
its superlative degree was his 
conspicuous characteristic, and en 
twined with justice, charity, brother 
ly love and fidelity, made up a na 
ture which left its impress on the 
hearts of all who came under its in 
fluence, and stamped his personality 
on the history of the great work to 
which he devoted his entire life.” 

B. FP. Hi. 


most 


Branching Out. 


The Federal Union Surety Company 
of Indianapolis is making preparation 
to enter cénsiderable territory in the 
Northwest. The states of Wisconsin, 
Minnesota, North and South Dakota 
will be applied to immediately after 
January 1. 


Insurance Official Passes Away. 

The death of D. M. Ferry, whose fu 
neral took place cn Wednesday of last 
week, removed one of Detroit’s fay 
ored citizens. He was a man of con 
siderable wealth and influence and 
was connected with more institutions 
banks, trust companies and mercan 
tile enterprises than any other man 
in the city. He was in his 74th year 
end as a mark cf respect flags were 
placed at half mast throughout the 
city until after his funeral. 

An idea of his prominence may be 
cbtained from his connection with in- 
surance. He was president of the 
Standard Life & Accident, also presi 
dent of the Michigan Fire & Marine 
both staid, old, progressive institu- 
ticns, and a director of the Michigau 
Mutual Life. 





Praise for Rittenhouse. 





A subscriber 


in speaking of the 


attitude cf Insurance Commissioner | 


Rittenhouse of Cclorado relative to 
security values has the following to 
say: 

“T nete the comment of Commis 
sioner Rittenhouse of Colorado on 
the present values of securities held 
bv life insurance companies as of this 
date, and I must confess that he is 
to be congratulated on the broad, lib 
eral way in which he views the pres 
ent financial condition of the coun- 
try. 

“If all commissioners will co-oper- 
ate with his liberal ideas in dealing 
with this subject, and when placing 
a valuation on properties belonging 
to life insurance companies, take into 
consideration and make allowances 
for the depressed condition. and de- 
preciations of stocks and bonds, it 
will be a fair decision, and will not 
only meet the approval of the com- 
nanies but the public in general for 
T am sure every one knows who 
ever dealt in securities that their mar- 
ket value tedov isn’t within from 10 
per cent to 50 per cent of their act- 
ual value under favorable conditions.’ 
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GEO. M. MOULTON, 





WANTED “"2.50'"“ 


Liberal Commissions and Non-forfeitable 
Renewal Commissions 


W. B. MUSSELMAN, °°°"'"'<74¢2! cies 
WESTERN LIFE IDEMNITY COMPANY 


Masonic Temple, Chicago 


President 











AcclQiNT INS Upayes COMPAM” 
of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President. 
290-292 Broadway, New York. 





The Metropolitan 
Surety Company 


HOME OFFICE: 
38 PARK ROW, 
NEW YORK CITY. 





M, Joseph McCloskey, President. 
Andrew T. First Vice-Presi 
dent. 
Clinton D. Burdick, Second Vice-Presi- 
dent. 
Valter C. McClure, Secretary. 


G. E. Hart, M. J. Mulrennan, Asst 
Secretaries. 


Sullivan, 








Home Office, 





Trae 


METROPOLITAN 


INSURANCE CO. OF NEW YORK, 


Chartered 1874 


CASUALTY 


47 CEDAR STREET. 








PLA E GLASS - 
| ASO cum POLICIE 
reo acm = POL T S 
s Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
Daniel D. Whitney, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass‘t Sec 
RELIABLE AND ENERGETIC AGENTS WANTED, c 
— —_ _ rs Lat 











The Empire State 
Surety Company 


pie aS be teas $500,000.00. 
393,906.78. 


Bonds, Liability, 
Boiler, Per- 
Health Insur- 


Capital 
*urplus 


surety and Fidelity 
Burglary, Plate Glass, 
sona] Accident and 
ance. 
William M. 
Moses May, 
Willard P. Reide, 
Daniel Stewart, 


Tomlins, Jr., President 
ist Vice-President 
2nd Vice-President 

Secretary 


New York Office, 34 Pine St. 
Brooklyn Office, 192 Montague St. 





IR A DEFINITE PROMISE TO 
PAY, well defined, no experi- 
| ment and taking no chances that 
technical legal definition of, what 
| constitutes an accident will be used 
| to defeat claims, buy your insurance 
in and sell the policies of 


“The Ceniral” of Pittsburg, Pa. 
Its management will tell you, in YES 
|or NO answers, what it covers and 
what it does not cover. 
Agents Wanted. 
For particulars address 


\THE CENTRAL ACCIDENT 
INSURANCE COMPANY | 
| PITTSBURG, PA. 








TRY THE 


WOR Uae 


UNITED STATES 
CASUALTY COMPANY 


EDSON S. LOTT 


SECRETARY & GENERAL MANAGER 


141 BROADWAY 
NEW YORK 
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Furnishes All Classes of 







dent, Health and Plate 
Glass Insurance. 


WRITE FOR PARTICULARS. 


HENRY G. PENNIMAN, President, ROBERT A, DOBBIN, Jr., Seeretary, 
United Surety Bldg. Baltimore, Md, 


- Uhited Surety Company 


suey 72 Fidelity and Surety Bonds 
a7) BONDS ( And Issues 
Burglary, Personal Acci- 





The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferred Risks. Fxcep- 
tional record for 28 years for Low Rate of Mortality, 
Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 
for its Policy Holders 


Assets January i, 1907, $10,282,181.51 


EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Yonkers, N. Y. 





A Good Man Wants a Position With 


THE 


THE 





FIRST MUTUAL 





Chartered in America 





a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, pruspective insurants and policyholders alike, and at 


Mutual Life 


Insurance Company 


making money. 


NEW ENGLAND MUTUAL 


the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 


of New York 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 


Life Insurance Go. 
BOSTON, MASS. 





4 
Operates on a full 31-2 per cent. Re- | 
serve under Massachusetts Law, 
and offers the very best possible | 


ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance of America <\ 
THE ROOKERY, CHICAGO, ILLINOIS 


Under a2 New Management, 
With the s:andard policies and the 
safe-guarls established by the law ot 





security, with a safe, 


equitable contract. 





FINANCIAL STATEMENT. 


$42,826,918.80 
38,824,520.39 
4,002,398.41 


Assets, Jan. 1, 1907 
Liabilities 
Surplus 


Benj. F. Stevens, Pres. 
Alfred D. Foster, Vice-Pres. 
D. F. Appel, Secretary. 

J. A. Barbey, Asst. Sec’y. 
Wm. F. Davis, Asst. 


CHARLES M. TURNER, - 


Sec’y. 





C. H. Jackson, Agency Sec’y, 


Security Mutual 
Life Insurance Company 


BINGHAMTON, N. Y. 


Issues the New York Standard forms of 
policies providing annual dividends. Men 
of ability wanted in unoccupied territory. 
For particulars, address 


York—the most exacting ever 
nacted, 

With the company’s vast resources 
—greater by many millions than 
those of any other company in the 
world—now closely invested in the 
most profitable securities consistent 
with safety, 7) 


With an economy of management 
equalled by few and excelled by none, 
maintains its place in the front rank 
held by it for sixty-four years as, 


se i Presiden 


The best dividend-paying company, 

The best company for policyholders, 

The best company for agents, 
Apply for agéncy to 


- Home Office GEORGE T. DEXTER, 2nd Vice-Pres., 





GERMANIA 


The Mutual Life 


ACCIDENT AND 






































rire Insurance company, GREAT F{ASTERN in Insurance Company 
wien _ CASUALTY AND INDEMNITY CO. poem eon tae: 
ORGANIZED 1859. | 290-294 Broadway, New York ANCE 34 NASSAU STREET 
| NEW YORK, N.Y 
Cash Capital, $1,000,000.00 | Capital : ° $200,000.00 Writes Best Policies 
Assets, 5,178,071.22 | assets ; : $418,791 17 Commercia! | 
Net S lus, 1,094, 2.62 | Ok Annual Premiums | 
” aa tenaee 94,93 Surplus to Policyholders - $306,652.37 Industrial | $106.000,000 
Monthly Paymen 
HEAD OFFICE: Claims Paid Over Half a Million Dollars Liberal —— _ ores — eet te Cregg. vw Pega 
Cor. William and Cedar Streets. force and Character who can | | ae 2 
LOUIS H.FIBEL ° ° President write business in the United States alone during 
57 YEARS. 
THE FIDELITY AND CASUALTY COMPANY Pittsburgh Life and BY THE 


$7,865,185.55 


wheel, Employers, Public, Teams. Workmen’s Collective, 
Elevator and General Liability, Personal Accident, Health 
and Bonded Attorneys’ List. 
OFFICERS: 
GEORGE F. SEWARD, President. 

HENRY CROSSLEY, 

Assistant Secretary. 
GEORGE W. ALLEN, 

8rd Assistant Secretary. 


ROBERT J. HILLAS, 
Vice-President, Secretary and Treas. 
FRANK E. LAW, 
gnd Assistant Secretary. 














Trust Company, L4VERPOOL 


PN A ere ee wre era Te ey te eee Te 
Capital and Surplus ......24 seceeeecrereceeeees 2,622,129.12 | 
Losses paid to June 30, 1907.......seseeeeeeeces 25,407,810.21 AND LONDON 
This Company Grants Insurances as Follows: ‘ “Endorsed at Home” 
Bonds of Suretyship for Persons in Positions of Trust, ‘ AND LOBE 
Fidelity Bonds, Burglary, Plate Glass, Steam Bolier, Fly- Insurance in Force in Peansylvania Over G 


$10,000,000 


Insurance Company. 





W. C. BALDWIN, Pres. 
Solicitors’ Contracts Direct 
with the Company 
No General Agents 
Assets Exceed Total Liabilities by More 
than $800,000 
PITTSBURGH LIFE B’LD’G, Pittsburgh, Pa. 


ASSETS U. S. BRANCH, 
$12,335,961. 
NET SURPLUS 
$4,623,651. 





CONFLAGRATION PROOF. 
New York Office, 45 William St. 








